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= Bharat Petroleum Corporation: We maintain our REDUCE rating on Bharat
Petroleum (BPCL), with a target price of INR 345, owing to the risk of weak
refining and marketing margins. Q2FY26 EBITDA at INR 97.77bn (+1.2x YoY,
+1.2% QoQ) and reported PAT at INR 64.4bn (+1.6x YoY, +5.2% QoQ) were
below our estimates due to lower-than-expected refining margins and
marketing volume.

= Ambuja Cement: We maintain BUY with an unchanged TP of INR 680/share
(16.5x its consolidated Sep-27E EBITDA). In Q2FY26, consolidated volume
rose 18% YoY, driven by robust ramp-up across operations. Core volumes
(excluding Orient and Penna) grew an industry-leading ~7-8% YoY, with
ACEM leveraging production and sales from acquired units. Price recovery
(+3% YoY) and lower opex (-3% YoY, despite ramp-up of less efficient
acquired plants) boosted unit EBITDA to INR 1,031/MT (+INR 250/MT YoY,
down a modest INR 35/MT). We estimate consolidated
volume/EBITDA/APAT CAGRs of 16/40/33% respectively for FY25-28E.

* Sundaram Finance: Sundaram Finance (SUF) reported a mixed operating
performance, with higher-than-expected credit costs (86bps) offset by robust
NII growth and improved operating efficiency. Business momentum
witnessed an uptick with disbursements growth of 18% YoY, along with
positive commentary from the management for H2FY26. However, asset
quality remained weak in Q2 (GS III/NS Il at 2.0%/1.13%), mainly due to cash
flow challenges across segments, especially MSMEs, which could improve
from Q3 as economic activity picks up. As highlighted in our recent company
update, SUF remains a pristine franchise with steady cross-cycle profitability
and loan growth. We have revised our FY26/FY27E earnings estimates to
reflect higher credit costs and maintain ADD rating, with a revised SoTP-
based TP of INR4,705 (standalone entity at 3.3x Sep-27 ABVPS; 20% discount
to CIFC and HFC entity at 1.4x Sep-27 ABVPS).

=  ACC: We maintain ADD on ACC, with a revised TP of INR 2,330/share (8x its
Sep-27E consolidated EBITDA). In Q2FY26, it delivered extremely strong 20%
YoY volume growth, led by increased volume contribution from group
companies under MSA. Better pricing, lower energy, and freight costs drove
up the margin by INR 266/MT YoY to INR 725/MT. The RMC segment also
reported strong performance. ACC’s cement capacity should increase by
5.3mn MT in FY26 and another 5.6mn MT by FY28E. The ramp-up of various
renewable power within the group helped ACC increase its share of low-cost
green power to 30% in Q2FY26, up 14% YoY

= CDSL: CDSL reported a healthy quarter, with sequential revenue growth of
23.2% (higher vs estimate) and PAT of INR 1.40bn (vs estimate of INR 1.32bn).
The strong revenue growth was mainly led by a spike in IPO and KYC
revenues, while annual Issuer remained flat QoQ and transaction revenue
registered a 4.8% QoQ decline. EBITDA margins expanded by 529bps QoQ to
55.7%, led by operating leverage despite higher employee and technology
costs. The IPO revenue was up 3x QoQ and KYC revenue was up 48.4%, led
by IPOs and higher fetches. The demat account additions recovered to 6.5mn
in the quarter vs 5.7mn in Q1. CDSL continued its leadership position with a
79.8% market share, but incremental market share dropped slightly to ~82%,
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from >90% earlier. CDSL’s growth is likely to be driven by (1) strong issuer
revenue - unlisted opportunity; (2) continued traction in IPO and KYC; and
(3) recovery in transactions. The company intends to keep investing in
technology and talent to maintain its competitive edge and adhere to
regulatory requirements. We increase our revenue estimate by ~3-4% for
FY26-28E, led by recovery in market linked revenue streams, and EPS
estimates by ~5% due to the margin improvement. We expect growth rate to
touch double digits and EBITDA margin to reach ~56% in FY26E. Revenue
and EPS CAGRs are +16/17% for FY25-28E (like the pre-Covid average). We
maintain our ADD rating, with a target price of INR 1,650, based on 45x
Sep’26E EPS. The stock is trading at a P/E of 48/40x FY27/28E EPS.

=  City Union Bank: City Union Bank’s (CUBK) earnings beat estimates on the
back of healthy growth on both sides of the balance sheet, margin reflation,
and improvement in asset quality. Loan growth (+18% YoY) was led by
healthy traction in core MSME and gold loan segments while the retail
portfolio continues to scale rapidly. Deposit growth (~21% YoY) was strong,
with CASA ratio improving to 28.1% (+81bps QoQ). Margins improved to
3.6% (+9bps QoQ), benefitting from lower cost of funds (-24bps QoQ). Asset
quality improved further with the management expecting net negative
slippages for the next few quarters. We believe CUBK is likely to maintain its
growth trajectory, with sustained traction in the MSME book and a notable
expansion in secured retail portfolios, while maintaining healthy asset
quality. We raise our FY26E-FY27E estimates by ~5%/~7% to factor in stronger
growth, better margins, and lower provisioning. We maintain BUY with a
revised TP of INR270 (1.6x Sep-27 ABVPS).

= Niva Bupa Health Insurance: Niva Bupa reported mixed P&L outcomes,
largely on the back of its continued migration to 1/n accounting, adversely
impacting its topline and loss ratios. Notwithstanding the noise around
accounting distortions, we believe that Niva Bupa enjoys competitive moats
around its use of analytics for risk selection and product pricing, an affluent
customer base (premium per life 10% higher than peers), translating into best-
in-class loss ratios (favorable ULR) and superior profitability. We factor in
NEP/PAT CAGR of 24/25% for FY25-FY28E, with COR likely to improve to
99.7% by FY28E (FY25: 101.2%). We maintain BUY with a TP of INR95 (40.3x
Mar-28 EPS), as the 1/n accounting is likely to continue distorting the reported
P&L outcomes until FY27E.

=  Medplus Health Services: EBITDA” grew 20% YoY, driven by moderate sales
growth (pharmacy +6% YoY, diagnostics +17% YoY) and an expanded gross
margin (+240 bps YoY; private label share to 21.7%), which offset higher costs.
OPM* came in at 5.3% (+59 bps YoY), with pharmacy margin at 5.1% (+47 bps
YoY) and diagnostic margin at 15.3%. Medplus retains its guidance to add 600
stores (~100 franchise stores) in FY26 (218 added in HI). It expects (1) a
gradual increase in branded pharma sales as warehousing and manpower
constraints are resolved, improving fill rates across the network; (2) a gradual
pick-up in growth from matured stores, targeting a high single-digit rate over
the next couple of years; (3) private label share to remain flat in Q3, then
increase by 1% (on GMYV, implying 0.5% on net sales) from Q4FY26, aiding
GM expansion; and (4) margins to remain steady in H2 with the increase in
private label share to offsets by new store additions. We see a gradual pick-
up in sales growth, led by a balanced approach to matured store growth, new
store additions, and private label expansion. Moreover, margins are expected
to remain steady, led by a better mix, steady growth in matured stores (2+
years; ~10-11% margin), increased private label share, and supply chain
efficiencies. Factoring in gradual recovery, we have cut EBITDA for FY26/27E
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by 1/2% and revise TP to INR 1,060 (18x Q2FY28E EV/EBITDA, implying 28x
pre-INDAS EV/EBITDA). BUY stays.

* Mahindra Lifespaces: In Q2FY26, Mahindra Lifespaces Developers Ltd
(MLDL) reported revenue/EBITDA/APAT of INR 176mn/(525mn)/479mn.
MLDL aims to deliver 25-30% presales CAGR over FY25-FY30, targeting INR
45-50bn in presales for FY27, led by timely approvals and execution
discipline. MLDL’s FYTD26 business development reached INR 95bn,
significantly surpassing the initial FY26 BD expectation of INR 80-100bn,
representing a remarkable ~2-2.5x multiple over recent annual averages. This
huge growth step-up sets the tone for achieving the FY29 presales target of
INR 80-100bn. MLDL has planned INR 70bn worth of new launches in
H2FY26, including Marina 64 (awaiting EC approval), Bhandup (advanced
approval stage), Mahalaxmi, Navy Plot A, and Alembic Hope Farm in
Bengaluru (BBMP approval pending). H1FY26 had smaller launches and
sustenance-driven sales, while eight project completions are expected in
H2FY26. Over the past 18 months, MLDL has secured BD worth over INR
280bn, enhancing new launch visibility and laying a solid foundation for its
ambitious growth plans. The company’s strategy is clear: a disciplined focus
on core markets (MMR, Pune, and Bengaluru), fast project turnaround times,
and stringent financial hurdles (20%+ IRR). This expanding pipeline,
combined with a rights-issue-strengthened balance sheet (INR 15bn raised),
positions MLDL to achieve its targets in the coming years. MLDL’s primary
focus on mid-premium homes ensures resilience in a more normalized market
environment. Additionally, the IC&IC business is expected to generate INR
15bn PAT over the next 10 years, offering an additional lever for long-term
profitability and cash flows. Given the company’s strong cash flows, robust
launch pipeline, and stable balance sheet, we remain constructive with a BUY
on MLDL and a TP of INR 700/sh.

= NOCIL: Our ADD recommendation on NOCIL with a TP of INR 223 is
premised on (1) a shift in the product mix toward better margin specialized
rubber chemicals, and (2) expected antidumping duty in key products. Q2
EBITDA/APAT were 36/17% below our estimates, owing to higher-than-
expected other expenses and lower-than-expected revenue.
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Bharat Petroleum Corporation

Refining margins disappoint

We maintain our REDUCE rating on Bharat Petroleum (BPCL), with a target price
of INR 345, owing to the risk of weak refining and marketing margins. Q2FY26
EBITDA at INR 97.77bn (+1.2x YoY, +1.2% QoQ) and reported PAT at INR 64.4bn
(+1.6x YoY, +5.2% QoQ) were below our estimates due to lower-than-expected
refining margins and marketing volume.

®  Refining: In Q2, crude throughput, including the Bina refinery, was at 9.8mmt (-
4.5% YoY, -5.8% QoQ). Bina refinery throughput was impacted by the planned
shutdown undertaken in Q2 for ~28 days, which was higher than our expectation
of ~15 days. The reported GRM stood at USD 10.78/bbl (+1.4x YoY, +1.2x QoQ) for
the quarter, with the Mumbai refinery GRM at USD 9.03/bbl (+1.6x YoY, +1.2x
QoQ), the Kochi refinery GRM at USD 10.85/bbl (+1.3x YoY, +90.7% QoQ), and the
Bina refinery GRM at USD 15.93/bbl (+1.63x YoY, +2.5x QoQ). The consolidated
refining margin improved sequentially, led by stronger HSD cracks and inventory
gain of ~USD 2/bbl. However, we expect core GRMs to remain soft, owing to
expected softness in transportation fuel cracks. Thus, our GRM estimates for
FY26/27E are USD 7.0/7.4 per bbl.

®  Marketing: Domestic marketing sales volume stood at 12.67mmt (+2.3% YoY, -
6.7% QoQ). The blended gross marketing margin for Q2 was INR 7.5/lit (+24.6%
YoY, -12.8% QoQ). The drop in marketing margin was on account of reduced HSD
marketing margin. For FY26/27E, we factor in blended gross marketing margins
(for all petroleum products) at INR 6.0/5.7 per lit.

®  Other highlights: (1) BPCL incurred a capex of ~INR 34.18bn in Q2FY26 taking
total HIFY26 capex to INR 58bn. The company has maintained its capex guidance
of ~INR 200-220bn for FY26E and ~INR 220-230bn for FY27E. (2) The share of
Russian crude in Q2 declined to 21% from 34% in the previous quarter, with the
discount on Russian crude remaining in the range of ~USD 1.5-1.7/bbl. (3) LPG
under-recovery per cylinder reduced to ~INR 70 in Q2FY26 from ~INR 150 in
Q1FY26. With benign global LPG prices, under-recovery per cylinder is expected
to further decline to ~INR 20-25 in Q3FY26. (4) The Bina petchem and refinery
complex has achieved 18% completion vs the scheduled 20%. The project is
expected to be completed by May 2028, while the polypropylene project at Kochi
is targeted for completion by Sep 2028. (5) Gross debt increased to INR 122.62bn
(from ~INR 107bn in Q1FY26).

® Change in estimates: We tweak our FY26E EPS estimates by +13% to factor in
strong marketing margins recorded in H1FY26.

®  SOTP-based valuation: We have revised our target price to INR 345/sh (6x Dec-
26E EV/e for refining, marketing, and pipeline businesses, and INR 65/sh for other
investments). The stock is currently trading at 10.4x on Dec-26E EPS.

Standalone financial summary

YE March Q2 Q1 QoQ Q2 YoY

(INR bn) FY26  FY26 (%)  FY25 (%) FY2st FY24"  FY257) FY26EY FY27E"
Revenues 1,049 1,125 (6.8) 1,028 21 4,732 4,481 4,403 4712 4923
EBITDA 98 97 1.2 45  116.7 109 441 254 261 243
APAT 64 61 52 24 168.7 21 269 133 152 142
Under recovery 11 21 (44.7) 21  (454)

AEPS (INR) 15.1 14.3 52 56 1687 5.0 62.9 31.2 35.5 33.1
P/E (x) 728 5.8 11.6 10.2 11.0
EV/EBITDA (x) 18.8 43 7.5 7.4 8.0
RoE (%) 4.0 41.6 17.0 17.6 14.8

Source: Company, HSIE Research | *Consolidated

Changes in estimates

FY26E FY27E
YE March
Oold New (%) Old New (%)
EBITDA (INR bn) 238 261 9.9 243 243 -
EPS 31.4 35.5 13.2 33.1 33.1 -

Source: HSIE Research

REDUCE

CMP (as on 3 Nov 2025) INR 367
Target Price INR 345
NIFTY 25,763
KEY
CHANGES OLD NEW
Rating REDUCE  REDUCE
Price Target INR 339 INR 345
FY26E FY27E
EPS %
+13.2% -
KEY STOCK DATA
Bloomberg code BPCL IN
No. of Shares (mn) 4,339

MCap (INRbn) / ($mn)  1,594/17,949

6m avg traded value (INR mn) 2,404
52 Week high / low INR 370/234
STOCK PERFORMANCE (%)

3M 6M 12M
Absolute (%) 15.6 18.0 17.3
Relative (%) 114 137 120

SHAREHOLDING PATTERN (%)

Jun-25 Sep-25
Promoters 52.98 52.98
FIs & Local MFs 22.17 21.30
FPIs 15.45 16.53
Public & Others 9.40 9.19
Pledged Shares 0.00 0.00
Source: BSE
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nilesh.ghuge@hdfcsec.com
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Ambuja Cement

Strong volume and margin show continues

We maintain BUY with an unchanged TP of INR 680/share (16.5x its
consolidated Sep-27E EBITDA). In Q2FY26, consolidated volume rose 18% YoY,
driven by robust ramp-up across operations. Core volumes (excluding Orient
and Penna) grew an industry-leading ~7-8% YoY, with ACEM leveraging
production and sales from acquired units. Price recovery (+3% YoY) and lower
opex (-3% YoY, despite ramp-up of less efficient acquired plants) boosted unit
EBITDA to INR 1,031/MT (+INR 250/MT YoY, down a modest INR 35/MT). We
estimate consolidated volume/EBITDA/APAT CAGRs of 16/40/33%
respectively for FY25-28E.
= Q2FY26 consolidated performance: Consolidated cement volume jumped
18% YoY; LTL volume (ex-Orient and Penna) grew ~7-8% YoY, indicating
continued market share gains. NSR fell 3% QoQ on seasonal price weakness
and a drop in trade sales share to 68% (vs 74% QoQ), reaching a multi-year low
as recently acquired assets ramped up. Opex fell 3% QoQ on lower input and
freight costs, with other expenses well controlled, reducing op-lev loss. Despite
the increased acquisition of low-margin assets, the blended margin remained
strong at INR 1,031/MT, representing an increase of INR 250/MT YoY. QoQ, it
saw only a modest decline of INR 35/MT. Premium cement sales reached an
all-time high of 35% vs 33/26% QoQ/YoY. Green power share also hit a record
33% vs 19% YoY. Fuel cost rate remained flattish QoQ at INR 1.6/mnCal. Thus,
on a YoY basis, consolidated revenue/ EBITDA/APAT rose 22/56/268%.

* OQOutlook and view: ACEM will be adding 20mn MT cement capacity in FY26
(excluding the Orient acquisition). Of this, 12.6mn MT will be commissioned
in H2FY26. Additionally, ACEM announced 15mn MT of debottlenecking for
FY27-28E (6mn MT in ACC, the rest in ACEM). Management guided ongoing
organic expansions will increase consolidated capacity to ~155mn MT by
FY28E (from 91m MT at end of Mar-25E). Cost reduction initiatives are
expected to drive a 5% CAGR decline in opex over FY25-28E period. Factoring
in the robust ramp-up, we raise FY26E consolidated EBITDA estimate by 4%,
while maintaining FY27/28E estimates. For FY25-28E, we model a 16% volume
CAGR and a rebound in unit EBITDA to INR 1,428/MT in FY28E vs INR
812/MT in FY25, mainly led by opex reduction (3% reduction CAGR assumed
for the period).

Consolidated financial summary

E;ENII\{/[;;) FY%E FY%; 1;52; FY%; Q(f’,g FY24  FY25| FY26E FY27E FY28E
Sales (mn MT) 1686 1424 184 1840 (84) 5915 6337 7922 8635 9930
NSR (INR/MT) 5442 5304 26 5592 (27) 5606 5399| 5534 5590 5590
EBITDA(INR/MT) 1,031 780 321 1,066 (3.3) 1,082  812| 1,142 1331 1428
Net Sales 9174 7552 215 102.89 (10.8) 331.60 342.18| 43842 482.66 555.06
EBITDA 1738 1111 564 1961 (114) 6399 5144 9044 11489 14176
APAT 206 597 (655) 805 (744) 3148 2203| 3298 4459 5302
AEPS (INR) 08 24 (656) 33 (745 143 89| 134 181 215
EV/EBITDA (x) 152 303| 192 157 136
EV/MT (INR bn) 1242 1719| 1446 1289 1254
P/E (x) 296 650 431 319 268
RoE (%) 70 38/ 50 64 70

Source: Company, HSIE Research

BUY

CMP (as on 3 Nov 2025) INR 577
Target Price INR 680
NIFTY 25,763
IéIE{f\NGES OLD NEW
Rating BUY BUY
Price Target INR 680 INR 680
EBITDA FY26E FY27E
revision % 4.4 0.2
KEY STOCK DATA

Bloomberg code ACEMIN
No. of Shares (mn) 2,472
MCap (INR bn) / ($ mn) 1,427/16,070

6m avg traded value (INR mn) 1,621

52 Week high / low INR 625/453

STOCK PERFORMANCE (%)
3M o6M 12M
Absolute (%) (5.1) 8.6 (0.9)

Relative (%) (92 42  (62)

SHAREHOLDING PATTERN (%)

Jun-25  Sep-25

Promoters 67.57 67.68
FIs & Local MFs 18.70 19.63
FPIs 7.44 591
Public & Others 6.29 6.78
Pledged Shares 19.39 19.32
Source : BSE

Pledged shares as % of total shares

Rajesh Ravi
rajesh.ravi@hdfcsec.com
+91-22-6171-7352

Keshav Lahoti
keshav.lahoti@hdfcsec.com
+91-22-6171-7353

Riddhi Shah
riddhi.shah@hdfcsec.com
+91-22-6171-7359

Mahesh Nagda
mahesh.nagda@hdfcsec.com
+91-22-6171-7319

Page | 5



HSIE Results Daily

Sundaram Finance
Mixed Q2; optimistic outlook

Sundaram Finance (SUF) reported a mixed operating performance, with higher-
than-expected credit costs (86bps) offset by robust NII growth and improved
operating efficiency. Business momentum witnessed an wuptick with
disbursements growth of 18% YoY, along with positive commentary from the
management for H2FY26. However, asset quality remained weak in Q2 (GS
ITI/NS III at 2.0%/1.13%), mainly due to cash flow challenges across segments,
especially MSMEs, which could improve from Q3 as economic activity picks
up. As highlighted in our recent company update, SUF remains a pristine
franchise with steady cross-cycle profitability and loan growth. We have
revised our FY26/FY27E earnings estimates to reflect higher credit costs and
maintain ADD rating, with a revised SoTP-based TP of INR4,705 (standalone
entity at 3.3x Sep-27 ABVPS; 20% discount to CIFC and HFC entity at 1.4x Sep-
27 ABVPS).
= Uptick in disbursements; steady NIMs: SUF’s loan growth moderated to
+15.3% YoY, with M&HCV/cars/CE growing at 16.8%/18.7%/16.4% YoY. The
uptick in disbursements was mainly driven by M&HCV and cars, while the
retail CV segment remained subdued. Management expects growth
momentum to sustain in H2, aided by the festive season, GST 2.0 impact, and
strong rural demand. NIMs remained steady sequentially, as lower cost of
funds offset moderation in asset yields and higher liquidity.
= Asset quality deteriorates further: SUF’s asset quality metrics deteriorated
sequentially in a challenging macro environment due to cash flow challenges
across segments, as per management. GS-III/NS-III deteriorated to
2.0%/1.13% (Q1FY26: 1.91%/1.08%), with credit costs at 0.86% (annualized) vs.
52bps in FY25. However, with improving economic activity and seasonality
impact, we expect credit costs to moderate significantly in H2.
®= Robust franchise, mixed subsidiaries” performance: SUF’s subsidiaries
delivered mixed operating performance in H2. SHUF's disbursements
moderated (+9% YoY), while other income and lower credit costs aided
profitability (1.8% RoA). The AMC entity’'s AUM growth remained tepid
(+7.5% YoY) while the general insurance entity continued to grapple with
high COR (127%). However, SUF remains a robust franchise, delivering
strong profitability (core RoE of ~19% for FY25) and maintaining pristine asset
quality (cross-cycle credit costs of ~50bps).
Financial summary (Standalone)

ADD

CMP (as on 3 Nov 2025) INR 4,691

Target Price INR 4,705
NIFTY 25,763
IéIE{TANGES OLD NEW
Rating ADD ADD
Price Target INR 4620 INR 4705
FY26E FY27E
EPS %
1.2% 1.2%
KEY STOCK DATA
Bloomberg code SUF IN
No. of Shares (mn) 111
MCap (INR bn) / ($ mn) 521/5,870
6m avg traded value (INR mn) 391
52 Week high / low INR 5,419/3,925

STOCK PERFORMANCE (%)
3M 6M  12M
Absolute (%) 27 (98) (37)

Relative (%) 15 (141)  (9.0)

2;/1511{“;;) Q2FY26 Q2FY25 YoY (%) QIFY26 QoQ(%)  FY25| FY26E FY27E  FY28E
NII 7.1 56 27.0 6.8 5.2 24.0 287 332 387
PPOP 6.3 54 16.3 72 (11.9) 23.0 284 323 372
PAT 39 34 15.9 43 (8.1) 154 18.6 217 251
EPS (INR) 355 30.6 15.9 386  (81) 1388 1678 1955 2259
ROAE (%) 15.0 158 163 16.6
ROAA (%) 28 29 29 29
ABVPS (INR) 788 897 1,039 1,207
P/ABV (x) 44 3.8 33 29
P/E (x) 24.9 20.6 17.6 153
Change in estimates
FY26E FY27E FY28E

INR bn

Old New Chg Old New Chg Oold New Chg
AUM 597 597  0.0% 693 693 00%| 806 806  0.0%
NIM (%) 45 45 8 bps 45 4.5 5bps 4.5 4.5 5bps
NII 282 287  19% 328 332 13%| 382 387  13%
PPOP 278 284  22% 318 323 1.6%| 36.6 372 16%
PAT 184 186  12% 215 217 12%| 246 251 19%
ABVPS (INR) 900 897  -03%| 1,036 1,039 03%| 1,199 1,207  07%

Source: Company, HSIE Research

SHAREHOLDING PATTERN (%)

Jun-25 Sep-25

Promoters 37.2 37.2
FIs & Local MFs 7.8 7.4
FPIs 224 22.8
Public & Others 32.6 32.6
Pledged Shares 0.0 0.0

Source: Company

Pledged shares as % of total shares
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+91-22-6171-7366
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ACC

Strong volume offtake

We maintain ADD on ACC, with a revised TP of INR 2,330/share (8x its Sep-
27E consolidated EBITDA). In Q2FY26, it delivered extremely strong 20% YoY
volume growth, led by increased volume contribution from group companies
under MSA. Better pricing, lower energy, and freight costs drove up the margin
by INR 266/MT YoY to INR 725/MT. The RMC segment also reported strong
performance. ACC’s cement capacity should increase by 5.3mn MT in FY26 and
another 5.6mn MT by FY28E. The ramp-up of various renewable power within
the group helped ACC increase its share of low-cost green power to 30% in

ADD

Q2FY26, up 14% YoY

Q2FY26 performance: ACC reported a consolidated EBITDA beat of 48/43%
vs our/consensus estimates, led by surprises on both volume and margin.
Total volume soared 20% YoY (cement +16%, clinker +64%) to 11.2mn MT,
supported by rising share of volumes under MSA with group companies. The
share of traded goods purchases continued to scale new highs: reaching 25%
in Q2FY26 vs 23.5/17.4% QoQ/YoY. Cement NSR fell 1% QoQ on a seasonal
decline, moderating the YoY gain to 5%. Opex fell 3% QoQ on lower logistics
and fixed costs. Share of green power increased to 30% vs 26/14% QoQ/YoY.
Fuel cost rate remained stable at INR 1.57/mnCal vs INR 1.56/mnCal QoQ.
Thus, unit EBITDA contracted by INR 69/MT QoQ to INR 725/MT (+266/MT
YoY). Consolidated EBITDA rose 94% YoY to INR 8.5bn, mainly on the back
of strong volumes and margins. The Ready-Mix Concrete (RMC) segment
reported 48% YoY volume growth, which led to segmental EBITDA rising to

CMP (as on 3 Nov 2025) INR 1,869
Target Price INR 2,330
NIFTY 25,763
IéIE{TANGES OLDb NEW
Rating ADD ADD
Price Target INR 2,280 INR 2,330
EBITDA FY26E FY27E
revision % 15.1 9.0
KEY STOCK DATA

Bloomberg code ACCIN
No. of Shares (mn) 188
MCap (INR bn) / ($ mn) 351/3,956
6m avg traded value (INR mn) 674

52 Week high / low INR 2,367/1,775

STOCK PERFORMANCE (%)

INR 370mn, from INR 95mn YoY. 3M 6M 12M
Expansion update and outlook: ACC added 1.6mn MT GU at Sindri, Absolute (%) 4203 (196)
Jharkhand, in July’25. It will add 2.4/lmn MT GUs at Salai Banwa Relative (%) 0.0 (40) (250
(UP)/Kalamboli (Maharashtra) in Q3FY26. It also announced 5.6mnMT
debottlenecking by FY28-end at capex rate of USD 48/MT, thereby leading to SHAREHOLDING PATTERN (%)
a total capacity of 499mn MT by FY28E-end. The group’s focus on green power Jun-25 Sep-25
drove an increase in the share of low-cost green power consumption to 30%
in Q2FY26, up from 14% a year earlier. WHRS power share increased from Promoters 5669 5669
10% to 17% and RE power share increased from 4% to 13% in the said period. Fls & Local MFs 24.13 22.55
Factoring in the robust Q2 performance, we have raised our FY26/27E FPIs 4.66 5.05
EBITDA estimates by 15/9%, respectively, while retaining our FY28E estimate. ,
Public & Others 14.52 15.71
sggjz’ﬁdated ﬁnarg’zial s‘g;‘mag’y TR Pledged Shares 0.00 0.00
(INR bn) FY26  FY25 (%) FY26 (%) FY2a  FY25| FY26E FY26E FY27E Source : BSE
Sales (mn MT) 112 93 199 115 (26) 369  422| 498 527 599
NSR (INR/MT) 4913 4650 57 4953 (0.8) 5062 4,682 4916 4965 5015 Rajesh Ravi
EBITDA(INR/MT) 725 459 580 657 104 820  555| 708 783 908 rajesh.ravi@hdfcsec.com
Net Sales 593 461 286 609 26 1996 211.3| 2599 2782 3187 +91-22-6171-7352
EBITDA 85 44 938 78 87 306 242| 359 419 551 )
APAT 22 27 338 200 137 198 235 325 Keshav Lahoti
keshav.lahoti@hdfcsec.com
AEPS (INR) 238 125 908 200 193 1061  726| 1052 1248 1729 191-22-6171-7353
EV/EBITDA (x) 125 161| 86 72 54
EV/MT (INR bn) 995 10.12| 706 654 605 Riddhi Shah
P/E () 217 37| 178 150 108 riddhi.shah@hdfcsec.com
RoE (%) 13.1 78| 102 111 139 +91-22-6171-7359
Source: Company, HSIE Research Mahesh Nagda
mahesh.nagda@hdfcsec.com
+91-22-6171-7319
Page | 7



HSIE Results Daily

CDSL

Strong quarter, led by a flurry of IPOs

CDSL reported a healthy quarter, with sequential revenue growth of 23.2% (higher
vs estimate) and PAT of INR 1.40bn (vs estimate of INR 1.32bn). The strong revenue
growth was mainly led by a spike in IPO and KYC revenues, while annual Issuer
remained flat QoQ and transaction revenue registered a 4.8% QoQ decline. EBITDA
margins expanded by 529bps QoQ to 55.7%, led by operating leverage despite
higher employee and technology costs. The IPO revenue was up 3x QoQ and KYC
revenue was up 48.4%, led by IPOs and higher fetches. The demat account additions
recovered to 6.5mn in the quarter vs 5.7mn in Q1. CDSL continued its leadership
position with a 79.8% market share, but incremental market share dropped slightly
to ~82%, from >90% earlier. CDSL’s growth is likely to be driven by (1) strong issuer
revenue - unlisted opportunity; (2) continued traction in IPO and KYC; and (3)
recovery in transactions. The company intends to keep investing in technology and
talent to maintain its competitive edge and adhere to regulatory requirements. We
increase our revenue estimate by ~3-4% for FY26-28E, led by recovery in market
linked revenue streams, and EPS estimates by ~5% due to the margin improvement.
We expect growth rate to touch double digits and EBITDA margin to reach ~56% in
FY26E. Revenue and EPS CAGRs are +16/17% for FY25-28E (like the pre-Covid
average). We maintain our ADD rating, with a target price of INR 1,650, based on
45x Sep’26E EPS. The stock is trading at a P/E of 48/40x FY27/28E EPS.

®  Q2FY26 highlights: CDSL revenue was up 23.2% QoQ but down 1% YoY. Total
revenue of INR 3.19bn was higher vs our estimate of INR 3.03bn, led by
195/48/20% QoQ spike in IPO/KYC/Others revenue. Annual Issuer revenue was
flat QoQ despite unlisted addition of ~3.5K companies (~ INR 89.2mn revenue
from unlisted companies” vs INR 63.9mn in Q1I). Transaction charges saw a
decline of 4.8/28.9% QoQ/Y0oY but recovery is expected in Q3, based on a strong
exit. On cost side, employee cost, tech expense and other opex increased by
6/9/14% QoQ. CDSL's EBITDA margin expanded by 529bps QoQ to 55.7% but was
down 630bps YoY. Other income stood at INR 0.23bn, down 38.1% QoQ, ETR
stood at 23.2% vs 32.2% in Q1FY26 and APAT stood INR 1.40bn, up 37.0% QoQ.

®  Qutlook: We expect revenue growth of +11/19/18% and an EBITDA margin of
55.6/59.6/61.9 for FY26/27/28E. The CAGR of 16% over FY25-28E assumes
31/6/11/6/15% CAGR in annual issuer charges/transaction/IPO & corporate
action/online data charges/e-CAS & e-voting revenue. Core PAT CAGR over
FY25-28E is at +19%.

Quarterly financial summary

:;ENII\:E;? F;Z% F\?ZQS ‘:f/; F;Z% Q:]g FY23 FY24 FY25| FY26E FY27E FY2SE
Net Revenues 3189 3223 (1.0) 2588 232 5551 8123 10,822| 11,976 14299 16913
EBITDA 1776 1998 (11.1) 1305 362 3233 4,894 6243 6,663 8520 10470
APAT 1402 1620 (13.5) 1,024 370 2759 4,191 5266| 5326 6869 8385
Diluted EPS INR) 67 7.8 (135) 49 370 132 201 252| 255 329 401
P/E (x) 632| 625 485 397
EV / EBITDA (x) 509| 475 368 297
RoE (%) 239 313 327 285 325 347
Cash/Mcap (%) 36| 38 45 53

Source: Company, HSIE Research, Consolidated Financials

Change in estimates

INR Mn FY26E FY26E Change| FY27E FY27E Change| FY28E FY28E Change

Old Revised % Old Revised % Old Revised %
Revenue 11,549 11,976 3.7\ 13,752 14,299 4.0| 16350 16,913 34
EBITDA 6,212 6,663 743 7,957 8,520 7.1 9,901 10,470 5.8
EBITDAM (%) 53.8 55.6  185bps 579 59.6 172bps 60.6 619 136bps
APAT 5,079 5,326 4.9 6,530 6,869 52 8,027 8,385 45
EPS (INR) 243 25.5 4.9 312 329 52 384 40.1 4.5

Source: Company, HSIE Research

ADD

CMP (as on 3 Nov 2025) INR 1,593
Target Price INR 1,650
NIFTY 25,763
EI]?I‘;‘NGES OLDb NEW
Rating ADD ADD
Price Target INR 1570 INR 1,650

FY26E FY27E
EPS %

+4.9% +5.2%
KEY STOCK DATA
Bloomberg code CDSLIN
No. of Shares (mn) 209
MCap (INR bn) / ($ mn) 333/3,751
6m avg traded value (INR mn) 5,529

52 Week high / low INR 1,990/1,047

STOCK PERFORMANCE (%)
3M e6M 12M
Absolute (%) 7.7  20.0 23

Relative (%) 36 156  (3.1)

SHAREHOLDING PATTERN (%)

Jun-25 Sep-25

Promoters 15.00 15.00
FIs & Local MFs 14.24 14.18
FPIs 12.90 11.54
Public & Others 57.86 59.28
Pledged Shares 0.00 0.00
Source : NSE

Pledged shares as % of total shares

Amit Chandra
amit.chandra@hdfcsec.com
+91-22-6171-7345

Arjun Savla
arjun.savla@hdfcsec.com
+91-22-6171-7339
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City Union Bank

Beat on all fronts; sustainable earnings trajectory

City Union Bank’s (CUBK) earnings beat estimates on the back of healthy
growth on both sides of the balance sheet, margin reflation, and improvement
in asset quality. Loan growth (+18% YoY) was led by healthy traction in core
MSME and gold loan segments while the retail portfolio continues to scale
rapidly. Deposit growth (~21% YoY) was strong, with CASA ratio improving to
28.1% (+81bps Qo0Q). Margins improved to 3.6% (+9bps QoQ), benefitting from
lower cost of funds (-24bps QoQ). Asset quality improved further with the
management expecting net negative slippages for the next few quarters. We
believe CUBK is likely to maintain its growth trajectory, with sustained traction
in the MSME book and a notable expansion in secured retail portfolios, while
maintaining healthy asset quality. We raise our FY26E-FY27E estimates by
~5%/~7% to factor in stronger growth, better margins, and lower provisioning.
We maintain BUY with a revised TP of INR270 (1.6x Sep-27 ABVPS).

=  Strong growth momentum coupled with healthy margins: Loan growth was
healthy (+18% YoY, ~5% QoQ), with continued traction in core MSME and
gold loans and early signs of traction in the retail portfolio. We build in ~17%
loan CAGR over FY25-FY28E, led by MSME, gold loans, and secured retail
book. NIMs improved to 3.6%, with the drop in loan yields (-15bps) offset by
lower cost of funds (-24bps), from faster re-pricing of deposits.

® Benign asset quality: Gross slippages moderated to ~1.1% (Q1FY26: 1.5%),
with negligible signs of elevated stress in core MSME segments. As a prudent
measure, CUBK made an additional standard provision of INR1bn (0.18% of
loans) while the bank continues to shore up its PCR (63%; Q1FY26: 61%).

® Sustained loan growth and earnings to drive rerating: We believe that CUBK
will need to monetize its investments in digital lending (MSME book) and
secured retail segments (HL, Mirco LAP, and VL) to deliver better throughput
and gain market share. Sustained growth in the core MSME segment, coupled
with expansion of retail portfolios, is likely to drive improved return ratios.

Financial summary

BUY

CMP (as on 3 Nov 2025) INR 236
Target Price INR 270
NIFTY 25,763
IéI]?ITXNGES OLD NEW
Rating BUY BUY
Price Target INR225 INR270
FY26E FY27E
EPS % 5.6% 6.9%
KEY STOCK DATA
Bloomberg code CUBK IN
No. of Shares (mn) 741
MCap (INR bn) / ($ mn) 175/1,970
6m avg traded value (INR mn) 452
52 Week high / low INR 241/143

STOCK PERFORMANCE (%)
3M 6M  12M
Absolute (%) 104 361 327

Relative (%) 62 317 274

SHAREHOLDING PATTERN (%)

Jun-25 Sep-25

(INR bn) Q2FY26 Q2FY25 YoY (%) QIFY26 QoQ (%)  FY25| FY26E FY27E  FY28E
NII 6.7 58  14.4% 6.3 6.6% 232 272 33.0 402
PPOP 47 43 9.9% 45 4.4% 16.8 205 248 29.1
PAT 33 29 152% 3.1 7.4% 11.2 13.6 16.1 183
EPS (INR) 44 39  15.1% 41 8.0% 15.2 18.4 217 247
ROAE (%) 12.6 135 14.1 14.1
ROAA (%) 15 1.6 17 17
ABVPS (INR) 1187 1384 1569 1783
P/ABV (x) 2.0 17 15 13
P/E (x) 15.6 12.8 10.9 926

Source: Company, HSIE Research

Change in estimates

FY26E FY27E

(INR bn)

New Old A New Old A
Net advances 611 601 1.6% 711 696 2.0%
NIM (%) 3.5 83 25 bps 3.6 3.3 31 bps
NI 27.2 25.0 8.8% 33.0 29.6 11.4%
PPOP 20.5 19.7 3.8% 24.8 23.0 7.7%
PAT 13.6 129 5.6% 16.1 15.0 6.9%
Adj. BVPS (INR) 138.4 135.2 2.3% 156.9 153.5 2.3%

Source: Company, HSIE Research

Promoters 0.0 0.0
FIs & Local MFs 35.2 36.8
FPIs 27.4 26.0
Public & Others 374 37.3
Pledged Shares 0 0
Source : BSE

Pledged shares as % of total shares

Krishnan ASV
venkata.krishnan@hdfcsec.com
+91-22-6171-7314

Akshay Badlani
akshay.badlani@hdfcsec.com
+91-22-6171-7325

Page | 9



HSIE Results Daily

Niva Bupa Health Insurance

Solid core amid short-term volatility

Niva Bupa reported mixed P&L outcomes, largely on the back of its continued
migration to 1/n accounting, adversely impacting its topline and loss ratios.
Notwithstanding the noise around accounting distortions, we believe that Niva
Bupa enjoys competitive moats around its use of analytics for risk selection and
product pricing, an affluent customer base (premium per life 10% higher than
peers), translating into best-in-class loss ratios (favorable ULR) and superior
profitability. We factor in NEP/PAT CAGR of 24/25% for FY25-FY28E, with
COR likely to improve to 99.7% by FY28E (FY25: 101.2%). We maintain BUY
with a TP of INR95 (40.3x Mar-28 EPS), as the 1/n accounting is likely to
continue distorting the reported P&L outcomes until FY27E.

1/n distorting profitability outcomes: Niva Bupa witnessed a sharp rise in its
loss ratios, rising to ~74.3% (H1FY25: 62.5%), primarily attributable to: (a) shift
to 1/n accounting (~5.2% impact), which is expected to normalize by FY28E;
(b) participation in lumpy corporate group health business (6-7% impact),
which is likely to ease by Q4FY26; and (c) structural portfolio ageing (1.5%),
which was offset by reserve releases (1.5%) provided during Q1FY25. We
revise our estimates to factor in higher LR of ~66.0%/65.5% for FY26E/FY27E,
with further moderation to 64% in FY28E.

Quality customer franchise: Our analysis suggests that Niva Bupa caters to a
relatively more affluent customer base, as reflected in the higher sum assured
compared to its peers (~84% of fresh policies have a sum assured > INRImn).
Our analysis suggests that NIVABUPA has a superior premium per life (PPL),
backed by consistent growth in number of lives, efficient claims management,
and lowest-among-peers loss cost, driving sustainably lower loss ratios.
GST impact: Management indicated >50% growth in retail business, coupled
with higher renewal rates (+100bps), benefitting from GST rationalization in
Oct-25. Management highlighted strong demand uptick in the agency and the
digital partnership channel. It stated that premium per policy has also
increased by 15% for Oct-25 vs H1FY26. GST input tax costs are expected to
be largely offset by increased scale and cost rationalization.

Financial summary

(INR bn) FYsz FY%; ’:f,’/:; FY%; Q(‘(’,g FY25| FY26E FY27E  FY2SE
NEP 142 121 172 122 166 489 587 734 943
grl(‘)‘flietzwriﬁng 18 09 1022 23 NM 25 42 53 37
PAT 04 0.1 NA 09 NM 21 1.9 24 43
EPS 02 0.1 NA 05 NM 12 11 13 24
CoR (%) 101.2| 1039 1023 997
P/B (x) 3.6 3.4 32 29
P/E (x) 635 694 571 312
ROE (%) 63 5.0 58 9.8

Source: Company, HSIE Research

Change in estimates

FY26E FY27E

(INR bn)

Revised Old Chg(%)| Revised Old  Chg (%)
Net earned premiums 58.7 59.0 -0.5 73.4 74.1 -0.9
Underwriting profits -4.2 -3.8 9.3 -5.3 -49 6.9
APAT 19 22 -10.9 2.4 2.6 -75
CORs 103.9 103.1 84bps 102.3 101.8 49bps
RoE (%) 5.0 5.6 -59bps 5.8 6.2 -41bps

Source: Company, HSIE Research

BUY

CMP (as on 3 Nov 2025) INR 74
Target Price INR 95
NIFTY 25,763
IéIE{T&NGES OLD NEW
Rating BUY BUY
Price Target INR95 INR95
FY26E FY27E
EPS %
-11% -8%
KEY STOCK DATA
Bloomberg code NIVABUPA IN
No. of Shares (mn) 1,846
MCap (INR bn) / ($ mn) 137/1,540
6m avg traded value (INR mn) 652
52 Week high / low INR 109/61

STOCK PERFORMANCE (%)

3M oM 12M

Absolute (%) 9.1) (9.9 -
Relative (%) (13.3) (14.2) -

SHAREHOLDING PATTERN (%)

Jun-25 Sep-25
Promoters 55.4 55.4
FIs & Local MFs 15.1 15.3
FPIs 10.8 10.7
Public & Others 18.7 18.6
Pledged Shares Nil Nil
Source : BSE
Shobhit Sharma
shobhit.sharma@hdfcsec.com

+91-22-6171-7341

Krishnan ASV

venkata.krishnan@hdfcsec.com

+91-22-6171-7314
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Medplus Health Services

Focus on growth, private label, and steady margin

EBITDA” grew 20% YoY, driven by moderate sales growth (pharmacy +6% YoY,
diagnostics +17% YoY) and an expanded gross margin (+240 bps YoY; private
label share to 21.7%), which offset higher costs. OPM* came in at 5.3% (+59 bps
YoY), with pharmacy margin at 5.1% (+47 bps YoY) and diagnostic margin at
15.3%. Medplus retains its guidance to add 600 stores (~100 franchise stores) in
FY26 (218 added in H1). It expects (1) a gradual increase in branded pharma
sales as warehousing and manpower constraints are resolved, improving fill
rates across the network; (2) a gradual pick-up in growth from matured stores,
targeting a high single-digit rate over the next couple of years; (3) private label
share to remain flat in Q3, then increase by 1% (on GMV, implying 0.5% on net
sales) from Q4FY26, aiding GM expansion; and (4) margins to remain steady in
H2 with the increase in private label share to offsets by new store additions. We
see a gradual pick-up in sales growth, led by a balanced approach to matured
store growth, new store additions, and private label expansion. Moreover,
margins are expected to remain steady, led by a better mix, steady growth in
matured stores (2+ years; ~10-11% margin), increased private label share, and
supply chain efficiencies. Factoring in gradual recovery, we have cut EBITDA
for FY26/27E by 1/2% and revise TP to INR 1,060 (18x Q2FY28E EV/EBITDA,
implying 28x pre-INDAS EV/EBITDA). BUY stays.

® Q2 highlights: Sales grew 7% YoY to INR 16.8bn, with 6% growth in retail
pharmacy (~INR 16.44 bn), and 17% growth in diagnostics (INR 333mn). GM
improved to 26.1% (+240 bps YoY) while staff costs rose by 18%. EBITDA
reached INR 1.48 bn (+20% YoY). Operating profit was INR 887mn (+20%
YoY), and OPM stood at 5.3% (+59 bps). Pharmacy margin was 5.1% (+47 bps
YoY), diagnostic margin 15.3%, and PAT INR 555mn (+43% YoY).

® Q2 operating metrics: A net 117 stores were added (gross addition of 145),
taking the total to 4,930 as of Sep’25. Matured store growth was at 2.2% YoY
(vs. 6.8% in Q2FY25), with operating margin at 11.8% (vs. 10.2%) and RoCE
at 68.6% (vs. 58.1%). Private label sales as a percentage of total sales rose to
21.7% (vs. 18.4% in Q2FY25). Overall RoCE was ~22.5% (up from 15.4%). In
Q2FY26, OCF was INR 1.26bn and FCF INR 377mn.

= Key takeaways from con call: Retail pharmacy GMV grew 6.8% YoY (vs. net
sales growth of 4%). Working capital improved due to one-time extra credit
from vendors following the recent GST rate change. Staff cost growth in Q2
was led by retention bonus payouts (initiated in Q2FY25), which helped
reduce attrition; staff cost growth is expected to moderate from Q3FY26. Pre-
operating costs of INR 34mn include new hirings and rentals for premises not
yet operational. Private label gross margin is 74-78% for pharma and 34-38%
for non-pharma. As of Sep-25, diagnostics had 170k active plans, covering
351k lives; with a renewal rate of 24%.

Quarterly financial summary

(INR mn) FfZ% Fszs \i‘;’; FJzQe Q("/Q) FY24  FY25| FY26E FY27E FY28E
NetRevenue 16,793 15762 7 15426 9 56249 61,361| 66,140 75004 84,692
EBITDA 1,488 1,244 20 1,307 14 3541 4871 5813 6877 7,859
APAT 555 387 43 424 31 621 1504 2,038 2,620 3,058
EPS (INR) 46 32 43 35 31 52  125| 170 219 255
P/E (%) 1586  655| 483 376 322
EV/EBITDA () 303 218/ 181 152 132
RoCE (%) 7 10 12 14 14

BUY

CMP (as on 3 Nov 2025) INR 820
Target Price INR 1,060
NIFTY 25,763
IéIE{\z{&NGES OLD NEW
Rating BUY BUY
Price Target INR 1120 INR 1060
FY26E FY27E
EBITDA %
(1.3) (24)
KEY STOCK DATA
Bloomberg code MEDPLUS IN
No. of Shares (mn) 120
MCap (INR bn) / ($ mn) 98/1,107
6m avg traded value (INR mn) 154
52 Week high / low INR 1,052/603

STOCK PERFORMANCE (%)
3M 6e6M 12M
Absolute (%) (10.4) 24 20.7

Relative (%) (14.6) (19) 154

SHAREHOLDING PATTERN (%)

Jun-25 Sep-25

Source: Company, HSIE Research, PAT adjusted for one-offs. * post-INDAS EBITDA *pre-INDAS.

Promoters 40.32 40.29
FIs & Local MFs 26.03 26.51
FPIs 16.43 16.53
Public & Others 17.22 16.67
Pledged Shares 59.3 59.3
Source: BSE

Mehul Sheth
mehul.sheth@hdfcsec.com
+91-22-6171-7349

Divyaxa Agnihotri
divyaxa.agnihotri@hdfcsec.com
+91-22-6171-7362
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Mahindra Lifespaces

Accelerating growth: robust BD and launch pipeline

In Q2FY26, Mahindra Lifespaces Developers Ltd (MLDL) reported
revenue/EBITDA/APAT of INR 176mn/(525mn)/479mn. MLDL aims to deliver 25—
30% presales CAGR over FY25-FY30, targeting INR 45-50bn in presales for FY27,
led by timely approvals and execution discipline. MLDL’s FYTD26 business
development reached INR 95bn, significantly surpassing the initial FY26 BD
expectation of INR 80-100bn, representing a remarkable ~2-2.5x multiple over recent
annual averages. This huge growth step-up sets the tone for achieving the FY29
presales target of INR 80-100bn. MLDL has planned INR 70bn worth of new
launches in H2FY26, including Marina 64 (awaiting EC approval), Bhandup
(advanced approval stage), Mahalaxmi, Navy Plot A, and Alembic Hope Farm in
Bengaluru (BBMP approval pending). H1FY26 had smaller launches and
sustenance-driven sales, while eight project completions are expected in H2FY26.
Over the past 18 months, MLDL has secured BD worth over INR 280bn, enhancing
new launch visibility and laying a solid foundation for its ambitious growth plans.
The company’s strategy is clear: a disciplined focus on core markets (MMR, Pune,
and Bengaluru), fast project turnaround times, and stringent financial hurdles
(20%+ IRR). This expanding pipeline, combined with a rights-issue-strengthened
balance sheet (INR 15bn raised), positions MLDL to achieve its targets in the
coming years. MLDL’s primary focus on mid-premium homes ensures resilience in
a more normalized market environment. Additionally, the IC&IC business is
expected to generate INR 15bn PAT over the next 10 years, offering an additional
lever for long-term profitability and cash flows. Given the company’s strong cash
flows, robust launch pipeline, and stable balance sheet, we remain constructive
with a BUY on MLDL and a TP of INR 700/sh.

®  Q2FY26 financial highlights: Revenue: INR 176mn (+130.7%/-45.1% YoY/QoQ, a
miss of 54.3%). There was an EBITDA loss of INR 525mn (INR -477/-550mn in
Q2FY25/Q1FY26, vs est. loss of INR 487mn). Profit from JV/associates came in at
INR 961mn (+164/+75.2% YoY/QoQ). APAT stood at INR 479mn (-INR 140mn/+
INR 8Imn Q2FY25/Q1FY26 vs est. profit of INR 220mn). Going forward, as the
share of own project improves, along with the mix moving toward premium
housing, profitability is expected to significantly improve.

®  Sustenance driving presales momentum: MLDL recorded presales of INR 7.5bn
(+89%/+67% YoY/QoQ) and volume stood at 0.88msf (+66%/+51.7% YoY/QoQ).
The average price realization was INR 8,545 (+14.1%/+10.4% YoY/QoQ). MLDL
has reduced dependency on new launches through the expansion of sustenance
portfolio to improve predictability. Within IC&IC, the company leased 16.9 acres
for INR 990mn (+13.7%/-17.5% YoY/QoQ). MLDL aims to launch INR 70bn worth
of GDV planned for FY26, which would further drive the sales momentum.

®  Well-poised for growth with a launch heavy year ahead: MLDL has several
growth levers: 1. many projects are in final stages of design and approval, primed
for FY26 launch; 2. company’s increased focus is on mid-premium and premium
segments, with brand and execution capabilities offering differentiation.

Consolidated financial summary (INR mn)

(INR mn) 2QFY26 2QFY25 YoY (%) 1QFY26 QoQ (%)  FY25| FY26E FY27E FY28E
Net Sales 176 76 1307 320 451) 3723 6050 8214 11,319
EBITDA (525)  (477)  (10.0)  (550) 46 (1,699)| (645) 343 1,152
APAT 479 (140) 441 81 494 613| 1,256 2204 2,906
Diluted EPS(INR) 22 (07) 441 04 494 29| 59 103 136
P/E (x) 118 57 33 25
EV / EBITDA(x) @9 @15 221 65
RoE (%) 33| 46 61 75

Source: Company, HSIE Research

BUY

CMP (as on 3 Nov 2025) INR 405
Target Price INR 700
NIFTY 25,763
IC(EI;NGES OLD NEW
Rating BUY BUY
Price Target INR 700 INR 700
EPS change FY26E FY27E
Yo

KEY STOCK DATA

Bloomberg code MAHLIFE IN
No. of Shares (mn) 213
MCap (INR bn) / ($ mn) 86/974
6m avg traded value (INR mn) 125
52 Week high / low INR 487/254

STOCK PERFORMANCE (%)
3M 6M 12M
Absolute (%) 101 260 (124)

Relative (%) 59 217 (17.7)

SHAREHOLDING PATTERN (%)

Jun-25 Sept-25
Promoters 52.43 52.42
FIs & Local MFs 21.82 22.45
FPIs 8.70 8.12
Public & Others 17.05 17.00
Pledged Shares - -
Source: BSE

Parikshit D Kandpal, CFA
parikshitd.kandpal@hdfcsec.com
+91-22-6171-7317

Jay Shah
jay.shahl@hdfcsec.com
+91-22-6171-7358

Aditya Sahu
aditya.sahu@hdfcsec.com
+91-22-6171-7338
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NOCIL

Realization offsets volume-driven growth

Our ADD recommendation on NOCIL with a TP of INR 223 is premised on (1)
a shift in the product mix toward better margin specialized rubber chemicals,
and (2) expected antidumping duty in key products. Q2 EBITDA/APAT were
36/17% below our estimates, owing to higher-than-expected other expenses and
lower-than-expected revenue.

® Financial performance:

Revenue decreased by -11.6/-4.7% YoY/QoQ to INR 3.26bn. The company
achieved 4% QoQ volume growth; however, realizations were negatively
impacted by pricing pressure from aggressive dumping by Chinese
competitors. This was partially offset by a decrease in raw material prices.
EBITDA/kg decreased by 42/32% YoY/QoQ INR 15.7/kg. EBITDA changed by
-43.6/-29.3 % YoY/QoQ to INR 209mn.EBITDA margin changed by -370/-227
bps to 6.5% due to increase in employee and other expenses.

® Key con call takeaways:
(1) Export volume for NOCIL declined due to the US tariff while management
views the US tariff as a temporary situation. (2) Reduced GST is likely to push
domestic tyre demand. (3) TDQ expansion is on track (70-80% work is
complete) while trial production is expected to commence in HICY26. (4)
Capacity utilization was ~65% for the quarter. (5) Currently, an antidumping
investigation is going on for NOCIL’s main products. Management expects a
favorable outcome.

®  Change in estimates: We change our FY26/27/28E EPS estimates by -14.9/-
10.7/-8.3% to INR 4.5/6.7/10.7x to account for Q2FY26 performance and
growth outlook.

® DCF-based valuation: Our price target is INR 223. The stock is trading at
40/27/17x FY26/27/28E EPS.

Financial summary (consolidated)

ADD

CMP (as on 3 Nov 2025) INR 181
Target Price INR 223
NIFTY 25,763
IéIE{TANGES OLDb NEW
Rating ADD ADD
Price Target INR 234 INR 223

FY26E FY27E
EPS %

-14.9% -10.7%
KEY STOCK DATA
Bloomberg code NOCIL IN
No. of Shares (mn) 167
MCap (INR bn) / ($ mn) 30/341
6m avg traded value (INR mn) 104
52 Week high / low INR 294/155

STOCK PERFORMANCE (%)

3M 6M  12M

Absolute (%) 04 39 (36.7)

Relative (%) (3.8) (0.

4 @421)

INR mn 20 12 Qo0 2Q - YoY FY23 FY24 FY25| FY26E FY27E FY28E
FY26 FY26 (%) FY25 (%)
Net Sales 3,206 3,362 (47) 3,627 (11.6) 16,166 14,447 13,927| 13,443 15,191 17,165
EBITDA 209 296 (29.3) 371 (43.6) 2490 1,904 1,346| 1,192 1,696 2,582
APAT 173 164 5.6 414 (58.3) 1,487 1,314 1,076 756 1,124 1,778
AEPS (INR) 1.0 1.0 5.6 25 (58.3) 8.9 79 6.5 45 6.7 10.7
P/E (x) 20.3 23.0 28.0 39.9 26.8 17.0
EV/EBITDA(x) 11.2 13.9 20.4 22.6 15.7 9.9
RoE (%) 10.0 8.1 6.2 42 6.1 9.2

SHAREHOLDING PATTERN (%)

Source: Company, HSIE Research

Change in estimates (consolidated)

FY26E FY26E o FY27E  FY27E o FY28E FY28E o
Y/E Mar old New JoCh old New JoCh old New %oCh
EBITDA (INR mn) 1,437 1,192 (17.1) 1,947 1,696 (12.9) 2,871 2,582 (10.1)
Adj. EPS (INR/sh) 53 45  (149) 7.6 67  (10.7) 11.6 107  (83)

Source: Company, HSIE Research

June-25 Spet-25
Promoters 33.76 33.76
FIs & Local MFs 5.19 6.57
FPIs 6.65 5.15
Public & Others 54.40 54.52
Pledged Shares 3.49 4.45
Source: BSE
Nilesh Ghuge

nilesh.ghuge@hdfcsec.com
+91-22-6171-7342

Prasad Vadnere

prasad.vadnere@hdfcsec.com

+91-22-6171-7356

Dhawal Doshi
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+91-22-6171-7361
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Rating Criteria

BUY: >+15% return potential

ADD: +5% to +15% return potential

REDUCE: -10% to +5% return potential

SELL: > 10% Downside return potential

Disclosure:
Analyst Company Covered Qualification Any holding in the stock
Nilesh Ghuge Bharat Petroleum Corporation, NOCIL MMS NO
Dhawal Doshi Bharat Petroleum Corporation, NOCIL CA NO
Prasad Vadnere Bharat Petroleum Corporation, NOCIL MSc NO
Rajesh Ravi Ambuja Cement, ACC MBA NO
Keshav Lahoti Ambuja Cement, ACC CA, CFA NO
Riddhi Shah Ambuja Cement, ACC MBA NO
Mahesh Nagda Ambuja Cement CA NO
Deepak Shinde Sundaram Finance PGDM NO
Krishnan ASV Sundaram Finance, City Union Bank, Niva Bupa Health PGDM NO

Insurance

Ayush Pandit Sundaram Finance CA NO
Amit Chandra CDSL MBA NO
Arjun Savla CDSL CA NO
Akshay Badlani City Union Bank CA NO
Shobhit Sharma Niva Bupa Health Insurance CA NO
Mehul Sheth Medplus Health Services MBA NO
Divyaxa Agnihotri Medplus Health Services MSc NO
Parikshit Kandpal Mahindra Lifespaces CFA YES
Jay Shah Mahindra Lifespaces CA NO
Aditya Sahu Mahindra Lifespaces MBA NO
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Disclosure:

Authors and the names subscribed to this report, hereby certify that all of the views expressed in this research report
accurately reflect our views about the subject issuer(s) or securities. SEBI conducted the inspection and based on their
observations have issued advise/warning. The said observations have been complied with. We also certify that no part of
our compensation was, is, or will be directly or indirectly related to the specific recommendation(s) or view(s) in this
report.

Research Analyst or his/her relative or HDFC Securities Ltd. does not have any financial interest in the subject company.
Also Research Analyst or his relative or HDFC Securities Ltd. or its Associate may have beneficial ownership of 1% or
more in the subject company at the end of the month immediately preceding the date of publication of the Research
Report. Further Research Analyst or his relative or HDFC Securities Ltd. or its associate does have/does not have any
material conflict of interest.

HDEFC Securities Limited (HSL) is a SEBI Registered Research Analyst having registration no. INH000002475.

Disclaimer:

This report has been prepared by HDFC Securities Ltd and is solely for information of the recipient only. The report must
not be used as a singular basis of any investment decision. The views herein are of a general nature and do not consider
the risk appetite or the particular circumstances of an individual investor; readers are requested to take professional
advice before investing. This report may have been refined using Al tools to enhance clarity and readability.

Nothing in this document should be construed as investment advice. Each recipient of this document should make such
investigations as they deem necessary to arrive at an independent evaluation of an investment in securities of the
companies referred to in this document (including merits and risks) and should consult their own advisors to determine
merits and risks of such investment. The information and opinions contained herein have been compiled or arrived at,
based upon information obtained in good faith from sources believed to be reliable. Such information has not been
independently verified and no guaranty, representation of warranty, express or implied, is made as to its accuracy,
completeness or correctness. All such information and opinions are subject to change without notice. Descriptions of any
company or companies or their securities mentioned herein are not intended to be complete. HSL is not obliged to update
this report for such changes. HSL has the right to make changes and modifications at any time.

This report is not directed to, or intended for display, downloading, printing, reproducing or for distribution to or use
by, any person or entity who is a citizen or resident or located in any locality, state, country or other jurisdiction where
such distribution, publication, reproduction, availability or use would be contrary to law or regulation or what would
subject HSL or its affiliates to any registration or licensing requirement within such jurisdiction.

If this report is inadvertently sent or has reached any person in such country, especially, United States of America, the
same should be ignored and brought to the attention of the sender. This document may not be reproduced, distributed
or published in whole or in part, directly or indirectly, for any purposes or in any manner.

Foreign currencies denominated securities, wherever mentioned, are subject to exchange rate fluctuations, which could
have an adverse effect on their value or price, or the income derived from them. In addition, investors in securities such
as ADRs, the values of which are influenced by foreign currencies effectively assume currency risk. It should not be
considered to be taken as an offer to sell or a solicitation to buy any security.

This document is not, and should not, be construed as an offer or solicitation of an offer, to buy or sell any securities or
other financial instruments. This report should not be construed as an invitation or solicitation to do business with HSL.
HSL may from time to time solicit from, or perform broking, or other services for, any company mentioned in this mail
and/or its attachments.

HSL and its affiliated company(ies), their directors and employees may; (a) from time to time, have a long or short position
in, and buy or sell the securities of the company(ies) mentioned herein or (b) be engaged in any other transaction involving
such securities and earn brokerage or other compensation or act as a market maker in the financial instruments of the
company(ies) discussed herein or act as an advisor or lender/borrower to such company(ies) or may have any other
potential conflict of interests with respect to any recommendation and other related information and opinions.

HSL, its directors, analysts or employees do not take any responsibility, financial or otherwise, of the losses or the
damages sustained due to the investments made or any action taken on basis of this report, including but not restricted
to, fluctuation in the prices of shares and bonds, changes in the currency rates, diminution in the NAVs, reduction in the
dividend or income, etc.
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HSL and other group companies, its directors, associates, employees may have various positions in any of the stocks,
securities and financial instruments dealt in the report, or may make sell or purchase or other deals in these securities
from time to time or may deal in other securities of the companies / organizations described in this report. As regards the
associates of HSL please refer the website.

HSL or its associates might have managed or co-managed public offering of securities for the subject company or might
have been mandated by the subject company for any other assignment in the past twelve months.

HSL or its associates might have received any compensation from the companies mentioned in the report during the
period preceding twelve months from the date of this report for services in respect of managing or co-managing public
offerings, corporate finance, investment banking or merchant banking, brokerage services or other advisory service in a
merger or specific transaction in the normal course of business.

HSL or its analysts did not receive any compensation or other benefits from the companies mentioned in the report or
third party in connection with preparation of the research report. Accordingly, neither HSL nor Research Analysts have
any material conflict of interest at the time of publication of this report. Compensation of our Research Analysts is not
based on any specific merchant banking, investment banking or brokerage service transactions. HSL may have issued
other reports that are inconsistent with and reach different conclusion from the information presented in this report.
Research entity has not been engaged in market making activity for the subject company. Research analyst has not served
as an officer, director or employee of the subject company. We have not received any compensation/benefits from the
subject company or third party in connection with the Research Report.

Please note that HDFC Securities has a proprietary trading desk. This desk maintains an arm’s length distance with the
Research team and all its activities are segregated from Research activities. The proprietary desk operates independently,
potentially leading to investment decisions that may deviate from research views.

HDEFC securities Limited, I Think Techno Campus, Building - B, "Alpha", Office Floor 8, Near Kanjurmarg Station, Opp.
Crompton Greaves, Kanjurmarg (East), Mumbai 400 042 Phone: (022) 3075 3400 Fax: (022) 2496 5066

Compliance Officer: Murli V Karkera Email: complianceofficer@hdfcsec.com Phone: (022) 3045 3600

For grievance redressal contact Customer Care Team Email: customercare@hdfcsec.com Phone: (022) 3901 9400

HDEC Securities Limited, SEBI Reg. No.: NSE, BSE, MSEI, MCX: INZ000186937; AMFI Reg. No. ARN: 13549; PFRDA
Reg. No. POP: 11092018; IRDA Corporate Agent License No.: CA0062; SEBI Research Analyst Reg. No.: INH000002475;
SEBI Investment Adviser Reg. No.: INA000011538; CIN - U67120MH2000PLC152193

Investment in securities market are subject to market risks. Read all the related documents carefully before investing.
Mutual Funds Investments are subject to market risk. Please read the offer and scheme related documents carefully before
investing.

Registration granted by SEBI, membership of BASL (in case of IAs) and certification from NISM in no way guarantee
performance of the intermediary or provide any assurance of returns to investors.
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