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Bajaj Auto: Considering the improved outlook in the domestic market—
supported by GST rate rationalization, product up-trading, and a focus on
new model launches to strengthen the portfolio—along with structurally
diversified exports that reduce dependence on Nigeria, pick-up in 3W
exports, improving profitability of the EV segment, overcoming of supply
challenges, and forex tailwinds, we upgrade our financial estimates.
Accordingly, we increase our target PE multiple for the core business from
21x earlier to 23x now (near +1SD of 4-year mean) of Sep-27 EPS, to reach a
TP of INR 9,834 and an upgrade to an ADD rating. Key risks remain high
competitive intensity in the EV segment and potential cost risk in the KTM
turnaround.

Trent: As highlighted in our June-25 Deep-dive on Trent, growth fatigue is
increasingly visible across formats. Standalone revenue grew 17.1% YoY to
INR 47.24bn (in-line), with SSSG spiraling down for the first time in over three
years to low single digits in HI1. Trent added 13/40 (net) stores of
Westside/Zudio respectively. Its grocery format Star declined by 2.1% YoY
due to ongoing renovation at several stores. Management noted that muted
consumer sentiment and unseasonal rains weighed on demand. Tight cost
controls/optimization and operational efficiencies cushioned the impact on
margins. Pre-IND AS EBITDAM remained largely stable at 12.2% this quarter
(vs 12.3% in Q2FY25). We maintain our FY27/28 EBITDA estimates and keep
a REDUCE rating with SOTP-based TP of INR 4,300 (including 60x Sep-27 P/E
for standalone business and 4x Sep-27 EV/sales for Star). Note: The ask from
H2 is now as high as ~29%+ revenue growth just to match consensus in FY26.

Cholamandalam Investment and Finance Company: CIFC’'s Q2FY26
earnings were below our estimates, largely due to elevated credit costs and
loan growth moderation. AUM/disbursements growth continued to temper
further (21%/0.5% YoY), given slowdown across segments. Further, credit
costs remained elevated (1.8%) in a seasonally weak quarter amidst broader
economic slowdown. However, management has indicated an uptick in
demand and economic activity in October, which is likely to improve asset
quality and disbursement growth in H2FY26. While CIFC remains a robust
franchise with an RoE of ~19-20%, current valuations (4x Sep-27 ABVPS) limit
any potential upside. We revise our FY26/FY27E earnings estimates, largely
due to softer loan growth and maintain ADD with a revised RI-based TP of
INR1,780 (implying 4.2x Sep-27 ABVPS).

ABB India: ABB India Ltd (ABB) reported a muted quarter with
revenue/EBITDA/APAT beat/(miss) by +3.0/in line/-5.9% respectively. ABB’s
Q3CY25 order inflow (OI) stood at INR 32.3bn (-5.9/+6.2%Y0Y/QoQ) and the
backlog (OB) stood at INR 98.9bn as of Sept'25 (0.84x CY24 revenue). ABB’s
commentary on H2CY25 OI growth was guarded. While base order demand
seems stable, the delay in major order awarding is impacting inflows. ABB is
poised to capitalize on high-growth sectors including data centres,
electronics, renewable energy, and textiles, leveraging its comprehensive
automation solutions and supportive government policies. ABB anticipates
persistent margin pressures for the next 3-4 quarters, driven by a combination
of rising costs, an unfavourable revenue mix, increased competitive pressure,
foreign exchange volatility, and longer QCO approval cycle for new products
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manufactured locally, necessitating higher cost imports to meet client
requirement. Further clouding the outlook, geopolitical tensions and the
deferral of large project awards present tangible risks to both overall demand
and pricing power. We have reduced our PE multiple from 60x to 54x;
maintain ADD with a TP of INR 5,505/sh (54x Sep-27 EPS rollover).

= FSN E-commerce Ventures (Nykaa): Nykaa’s Q2 topline grew 25.1% YoY to
INR23.5bn (in-line), driven by healthy customer acquisition in BPC and
fashion (27.7/23.3% respectively). BPC/fashion revenue grew 25.2/21% to
INR21.3/2.01bn (in-line) respectively. We suspect ad income (as % of NSV)
continues to fall as (1) skew of House of Nykaa (BPC) in total NSV continues
to rise (no ad income earned on these transactions). EBITDAM expanded
125bps YoY to 6.8% (HSIE: 7.1%). BPC EBITDAM (as % of NSV) expanded by
~40 YoY to 9%, while fashion losses continue to ebb (at -3.5% vs -9% in
Q2FY25), led by improved operating leverage and marketing efficiency. We
have toned down our FY27/28 EBITDA estimates by 5/4% resp to account for
a more gradual profitability build-up and downgraded Nykaa to SELL (given
heady valuations; >80x Sep-27 EV/EBITDA), with a DCF-based TP of INR
200/sh, implying 67x Sep-27 EV/EBITDA.

= NCC: NCC reported a weak performance in Q2FY26, with
revenue/EBITDA/APAT beat/(miss) by -14.0/-29.2/-43% on the back of an
extended monsoon and client payment issues in JJM projects, which impacted
execution. Currently, the sites are being mobilized with execution pick-up
expected in H2FY26. With order inflow of INR 62.2bn in H1FY26, the
consolidated OB as of Sept'25 stands at INR 719.5bn (~3.5x FY25 revenue),
while standalone OB stands at INR 643.2bn. NCC has withdrawn its FY26
revenue guidance, citing adverse monsoon impact and delays in customer
payments, with a revised outlook expected by Mar'26. NCC has also guided
its order inflows of INR 220-225bn for FY26 and the prospects pipeline of INR
2.5trn that can further top up the OB. Gross standalone debt increased to INR
21.1bn in Q2FY26 (Q1FY26: INR 18.5bn), due to slowdown in payments from
clients, including projects under JJM. We believe that execution slowdown is
largely reflective of delays in clients notice to proceed as projects are in final
stages of approvals. A few projects are impacted by client payment delays and
NCC has slowed down their execution. Growth should pick up as entire OB
moves into execution from Q2FY26. We have cut estimates to factor in weaker
project starts; maintain BUY with reduced TP of INR 265/sh (16x Sep-27E
EPS).

= JK Lakshmi Cement: We retain BUY on JK Lakshmi (JKLC), with a revised
TP of INR 1,055/share (10x Sep’27E consolidated EBITDA). We expect the
company to continue to deliver a robust 10% volume CAGR over FY25-28E as
capacity ramps up and margin expands to INR 1,011/MT by FY28E (from INR
713/MT in FY25). Management is confident that its planned expansion of
4.6mnMT for the east and central regions will be fully operational by Mar’28E,
which may accelerate the capex outgo H2FY26 onwards. We believe its
gearing will remain comfortable, given strong internal accruals. JKLC’s
volume growth jumped in Q1 to 15% YoY, which along with strong pricing,
doubled the margin YoY to INR 733/MT.
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Bajaj Auto
Improved business outlook along with forex tailwinds

Considering the improved outlook in the domestic market—supported by GST
rate rationalization, product up-trading, and a focus on new model launches to
strengthen the portfolio—along with structurally diversified exports that
reduce dependence on Nigeria, pick-up in 3W exports, improving profitability
of the EV segment, overcoming of supply challenges, and forex tailwinds, we
upgrade our financial estimates. Accordingly, we increase our target PE
multiple for the core business from 21x earlier to 23x now (near +1SD of 4-year
mean) of Sep-27 EPS, to reach a TP of INR 9,834 and an upgrade to an ADD
rating. Key risks remain high competitive intensity in the EV segment and
potential cost risk in the KTM turnaround.

® Q2FY26 performance: Bajaj Auto’s EBITDA margin at 20.5% beat our estimate
of 20.1% and Bloomberg consensus estimate of 20.3% improved mix and
realization (aided by favorable forex and pricing) and operating leverage.
Realization improved 2.5% QoQ. Segment revenue from EV = INR 17bn
(double-digit EBITDA margin), spares = INR 18bn, and exports = USD600mn.

® Guidance: Management expects the domestic 2W industry to grow at 6-8%
over the medium term and will strive to improve market share in the 125cc+
segment. Growth for the e-2W should revive back to 15-20% in a couple of
months on strong value proposition. It seeks to sustain 15-20% growth in
exports and will strive to maintain 200k units of monthly export dispatches
(barring off-season period). It is optimistic of forex tailwinds offsetting
commodity inflation (especially precious metals), going forward.

® Exports: The Latin American region had its best quarterly performance, led
by Colombia and Mexico. While retail in Nigeria held steady, it may be a
while before business returns to normalcy. 3W exports is witnessing good
sustainable growth, and earlier efforts to make up for the loss of exports to
Egypt are now paying off. KTM exports too are witnessing a revival.

® Domestic: Management mentioned that motorcycle retail was at an all-time
high this festive season (though includes pent-up demand) and the quality of
sales improved on product up-trading. It indicated new launches of the Pulsar
brand motorcycle in Dec’25, Mar'26 and May’26, while a new model in the
non-Pulsar brand will be introduced in early FY27. It highlighted that the
development team is working hard to introduce KTM and Triumph products
(in the below-350cc segment) to take advantage of the GST rate cut.

" EV: With supply constraints behind, it will strive to gain back market share
in the e-3W category and target the No.1 position, on the back of its brand
value and wider portfolio. In the e-2W segment, it seeks to maintain e-2W
leadership (like in Oct’25) and will launch a new model next year. It currently
has 390 exclusive Chetak stores and ~4,000 touchpoints in 800 cities.

Quarterly/annual financial summary

ADD

CMP (as on 7 Nov 2025) INR 8,722
Target Price INR 9,834
NIFTY 25,492
KEY OLD NEW
CHANGES
Rating REDUCE ADD
Price Target INR 8,646  INR 9,834
FY27E FY28E
EPS %
+3.7% +3.9%
KEY STOCK DATA
Bloomberg code BJAUT IN
No. of Shares (mn) 279
MCap (INRbn) / ($ mn)  2,436/27,469

6m avg traded value (INR mn)

52 Week high / low

3,451

INR 10,190/7,088

STOCK PERFORMANCE (%)

3M 6M 12M
Absolute (%) 60 111 (115)
Relative (%) 28 81 (16.1)

Ii;war e FY%E FY%; Y(:’)/oY) FY%; Q((‘)’/OQ) FY25) FY26E  EY27E  FY28F
Net Sales 1,49,221 1,31,275 13.7 1,25,845 18.6 5,00,103| 5,77,066 6,63,000 7,47,307
EBITDA 30,517 26,523 151 24,818 23.0 1,00988| 1,17,027 1,36,231 1,55,146
EBITDA % 20.5 20.2 25bps 19.7 73bps 20.2 20.3 20.5 20.8
APAT 24,797 20,051 23.7 20,960 183 81,514 96,021 1,10,692 1,25,070
EPS (INR) 88.8 718 23.7 75.1 183 292 344 396 448
P/E (x) 22.6 19.6 16.8 14.7
RoE (%) 28.6 28.7 30.4 31.4

Source: Company, HSIE Research

SHAREHOLDING PATTERN (%)

Jun-25 Sep-25
Promoters 55.04 55.04
FIs & Local MFs 12.09 12.78
FPIs 10.30 9.66
Public & Others 22.57 22.52
Pledged Shares 1.00 0.01
Source : BSE

Pledged shares as % of total shares
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Trent

Growth fatigue visible; tight cost controls save margins
As highlighted in our June-25 Deep-dive on Trent, growth fatigue is increasingly
visible across formats. Standalone revenue grew 17.1% YoY to INR 47.24bn (in-line),
with SSSG spiraling down for the first time in over three years to low single digits
in H1. Trent added 13/40 (net) stores of Westside/Zudio respectively. Its grocery
format Star declined by 2.1% YoY due to ongoing renovation at several stores.
Management noted that muted consumer sentiment and unseasonal rains weighed
on demand. Tight cost controls/optimization and operational efficiencies cushioned
the impact on margins. Pre-IND AS EBITDAM remained largely stable at 12.2% this
quarter (vs 12.3% in Q2FY25). We maintain our FY27/28 EBITDA estimates and keep
a REDUCE rating with SOTP-based TP of INR 4,300 (including 60x Sep-27 P/E for
standalone business and 4x Sep-27 EV/sales for Star). Note: The ask from H2 is now
as high as ~29%+ revenue growth just to match consensus in FY26.
®  Q2FY26 highlights: Standalone revenue grew by 17.1% YoY to INR 47.24bn (in-
line). Growth was primarily led by new store additions amid muted consumer
sentiment and the impact of unseasonal rains did temper discretionary spending.
Management noted that customers seem to have prioritized big-ticket
discretionary purchases, given the larger GST reduction-led benefits, and it
expects momentum in smaller discretionary lifestyle purchases to gain
momentum gradually. Fashion’s LFL growth stood at low single digit in Q2FY26.
Westside added 19 and closed 6 stores while Zudio added 44 and closed 4 stores
in Q2FY26, taking their total store count to 261/806 respectively. Trent launched
its youth oriented “Burnt Toast” brand in Q2. Emerging categories (BPC,
innerwear, and footwear) contributed >21% of revenue. Online revenue surged
56% YoY, accounting for over 6% to Westside’s revenue. Star revenue declined by
2.1% YoY as multiple stores underwent renovation. Own-brand share stood stable
at 73%. Standalone GM contracted 88bps YoY to 43.3% (HSIE: 44.5%), potentially
due to rising skew of Zudio in revenue. However, investments in technology and
automation across the value chain enabled the company to optimize costs, which
resulted in Pre-IND AS EBITDAM remaining largely stable at 12.2% this quarter
(vs 12.3% in Q2FY25). Reported EBITDAM expanded 134bps YoY to 17.2% (HSIE:
16%). Reported PBT/APAT grew 3.7/6.5% YoY to INR 5.76/4.51bn (HSIE: INR
4.83/3.61bn). Core working capital days improved from 25 days in H1FY25 to 20
in HIFY26. H1FY26 capex stood at INR10.19bn.
®  Outlook: Trent’s growth momentum continues to moderate. Management'’s focus
on expanding into new micro-markets (potentially at the cost of SSSG) could keep
margin levers in check. We maintain our FY27/28 EBITDA estimates and retain
REDUCE with SOTP-based TP of INR4,300 (including 60x Sep-27 PE for the
standalone business and 4x Sep-27 EV/sales for Star).
Quarterly financial summary (standalone)

(INR mn) Q2FY26 Q2FY25 YoY (%) Q1FY26 QoQ (%) FY24  FY25| FY26E FY27E FY28E
Net Revenue 47,241 40,356 17.1 47,813 (1.2) 1,19,266 1,66,681|2,01,837 2,42,290 2,83,029
EBITDA 8,132 6,407 269 8377 (29) 13,957 21,253 25,836 31,456 37,033
APAT 4508 4,234 6.5 4,226 6.7 14358 15848| 17,096 21,726 25321
EPS (Rs) 12.7 11.9 6.5 11.9 6.7 29.0 44.6 48.1 61.1 71.2
P/E (x) 1594  103.6 96.0 75.6 64.8
EV/EBITDA (x) 117.3 77.0 63.2 51.2 42.8
Core RoCE(%) 16.7 31.8 25.0 26.8 30.7

Source: Company, HSIE Research, Standalone Financials
Change in estimates

FY26E FY27E FY28E
(Rs mn)
New oOld P8 New o1 N8l New  Oug Chamse
(%) (%) (%)
Revenue 2,01,837 2,01,837 -12,42,290 2,42,290 -[2,83,029 2,83,029 -
EBITDA (Pre-IND-AS
3T (Pre 25836 25836 -| 31456 31,456 -| 37,083 37,033 -
EBITDA margin (%)* 128 128 A 130 130 o131 131 -
APAT 17,09 17,09 | 21,726 21,726 | 25321 25321 -
APATM (%) 85 85 A 90 90 4 89 89 -

Source: Company, HSIE Research

REDUCE

CMP (as on 07 Nov 2025) INR 4,627

Target Price Rs 4,300
NIFTY 25,492
KEY

CHANGES OLD NEW
Rating REDUCE REDUCE

Price Target INR 4,300 INR 4,300

FY27E FY28E
EBITDA %

KEY STOCK DATA

Bloomberg code TRENT IN
No. of Shares (mn) 355
MCap (INR bn) / ($ mn) 1,645/18,552
6m avg traded value (INR mn) 5,929

52 Week high / low INR 7,493/4,488

STOCK PERFORMANCE (%)
3M  6M  12M
Absolute (%) (12.8) (11.6) (28.9)

Relative (%) (16.0) (14.6) (335)

SHAREHOLDING PATTERN (%)

Jun-25 Sep-25

Promoters 37.01 37.01
FIs & Local MFs 18.54 19.98
FPIs 18.39 16.82
Public & Others 26.06 26.19
Pledged Shares 0 0
Source : BSE

Pledged shares as % of total shares
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Cholamandalam Investment and Finance Company

Muted quarter; optimistic outlook

CIFC’s Q2FY26 earnings were below our estimates, largely due to elevated

credit costs and loan growth moderation. AUM/disbursements growth

continued to temper further (21%/0.5% YoY), given slowdown across segments.

Further, credit costs remained elevated (1.8%) in a seasonally weak quarter

amidst broader economic slowdown. However, management has indicated an

uptick in demand and economic activity in October, which is likely to improve

asset quality and disbursement growth in H2FY26. While CIFC remains a

robust franchise with an RoE of ~19-20%, current valuations (4x Sep-27 ABVPS)

limit any potential upside. We revise our FY26/FY27E earnings estimates,

largely due to softer loan growth and maintain ADD with a revised RI-based

TP of INR1,780 (implying 4.2x Sep-27 ABVPS).

= Other income, NIM reflation drive strong PPoP growth: CIFC’s NIMs
(reported) improved by 10bps QoQ to 7.9%, driven by lower cost of funds
(20bps QoQ). Other income grew by 33% YoY, aided by assignment income.
Management expects NIM reflation of ~10-15bps going ahead, driven by
benefit on cost of funds. Opex ratios witnessed an uptick (opex-to-AUM at
3.3%) and are likely to remain elevated in the near term, given the investments
in gold loans business and increase in collections intensity.

® Credit costs remain elevated; expect moderation ahead: GS-III/NS-III
deteriorated QoQ to 3.3%/1.9% (Q1FY26: 3.2%/1.8%), with GS-II at 3.1%
(Q1FY26: 3%), driving elevated credit costs of 1.8% (Q2FY25: 1.5%). Elevated
credit costs were driven by vehicle portfolio (lower capacity utilization and
muted freight rates) and CSEL portfolio, while credit costs are normalizing
for mortgages portfolio. With anticipation of revival in economic activity in
H2, along with seasonally stronger quarters, we expect credit costs to
improve, going ahead.

® Sustained uptick in AUM growth key monitorable: CIFC’s disbursements
growth was tepid in Q2 (+0.5% YoY), with slowdown across segments. While
there are green shoots emerging to drive the disbursements growth higher,
AUM growth is likely to hover ~20-21% for FY26. Demanding valuations (4x
Sep-27 ABVPS), sustained uptick in disbursements and AUM growth, and
significant improvements in credit costs over FY26-FY28E are the key
monitorable for any rerating.

Financial summary

ADD

CMP (as on 7 Nov 2025) INR 1,704
Target Price INR 1,780
NIFTY 25,492
IéIE{ZNGES OLDb NEW
Rating ADD ADD
Price Target INR 1,800 INR 1,780
FY26E FY27E
EPS %
-0.9% -1.8%
KEY STOCK DATA
Bloomberg code CIFCIN
No. of Shares (mn) 841
MCap (INR bn) / ($ mn) 1,434/16,169
6m avg traded value (INR mn) 2,732
52 Week high / low INR 1,782/1,168

STOCK PERFORMANCE (%)
3M oM 12M
Absolute (%) 14.5 8.2 32.8

Relative (%) 113 52 282

SHAREHOLDING PATTERN (%)
Jun-25 Sep-25

:;ﬁ;{w ba;) Q2FY26 Q2FY25 YoY(%) QIFY26 QoQ(%)  FY25| FY26E FY27E FY28E
NII 338 271 245 318 61 1124 1398 1720 2120
PPOP 246 192 279 241 19 83| 1021 1235 1542
PAT 116 96 200 114 17 426 523 670 832
EPS (INR) 137 115 195 135 17 506 611 783 972
ROAE (%) 197|193 197 202
ROAA (%) 24 2.4 25 25
ABVPS (INR) 2470| 3197 3838  467.3
P/ABV (x) 6.9 5.3 44 3.6
P/E (x) 36| 279 218 175
Change in estimates
FY26E FY27E FY28E

INR bn

Old New Chg Old New Chg Oold New Chg
AUM 2272 2244 -12%| 2802 2773 -10%| 3410 3379  -09%
NIM (%) 6.4 63  -3bps 64 64  Obps 6.4 64  Obps
NII 1418 1398  -15%| 1746 1720  -1.5%| 2147 2120  -13%
PPOP 1022 1021 -02%| 1258 1235  -18%| 1565 1542  -15%
PAT 528 523 -09% 682 670  -18%| 844 832  -14%
ABVPS (INR) 321 320  -03% 388 384 -11%| 474 467 -13%

Source: Company, HSIE Research

Promoters 49.9 49.9
FIs & Local MFs 16.0 17.3
FPIs 28.0 26.8
Public & Others 6.1 6.0
Pledged Shares 0.0 0.0
Source: BSE

Pledged shares as % of total shares
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+91-22-6171-7366
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ABB India

Muted performance

ABB India Ltd (ABB) reported a muted quarter with revenue/EBITDA/APAT
beat/(miss) by +3.0/in line/-5.9% respectively. ABB’s Q3CY25 order inflow (OI)
stood at INR 32.3bn (-5.9/+6.2%Y0Y/Qo0Q) and the backlog (OB) stood at INR 98.9bn
as of Sept’25 (0.84x CY24 revenue). ABB’s commentary on H2CY25 OI growth was
guarded. While base order demand seems stable, the delay in major order awarding
is impacting inflows. ABB is poised to capitalize on high-growth sectors including
data centres, electronics, renewable energy, and textiles, leveraging its
comprehensive automation solutions and supportive government policies. ABB
anticipates persistent margin pressures for the next 3-4 quarters, driven by a
combination of rising costs, an unfavourable revenue mix, increased competitive
pressure, foreign exchange volatility, and longer QCO approval cycle for new
products manufactured locally, necessitating higher cost imports to meet client
requirement. Further clouding the outlook, geopolitical tensions and the deferral of
large project awards present tangible risks to both overall demand and pricing
power. We have reduced our PE multiple from 60x to 54x; maintain ADD with a TP
of INR 5,505/sh (54x Sep-27 EPS rollover).

® Q3CY25 financial highlights: Revenue stood at INR 33.1bn (+13.7/+3.0% YoY/QoQ,
a 3 beat). EBITDA came in at INR 5bn (-7.4/-1.9% YoY/QoQ, in line). EBITDA margin
was at 15.1% (-343/-75bps YoY/QoQ), vs. our estimate of 16%). RPAT/APAT stood at
INR 4bn (-7.2/-3.6% YoY/QoQ, a miss by 5.9%). Business-wise, revenue grew
+19/+8.9/+1/+62% from EL/MO/PA/RA respectively, with product offerings
continuing to dominate at 75% and the balance from services (12%) and projects
(13%). Segment-wise, the revenue is spread across RA/PA/MO/EL at 5/18/35/41%
respectively. Domestic market continued to dominate the OB at 90%.

® Muted order booking across all segments: OI stood at INR 323bn (-
5.9/+6.2%Y0Y/QoQ) and the backlog (OB) stood at INR 98.9bn as of Sept'25 (0.84x
CY24 revenue). Key wins included projects in wind energy, electric vehicle mobility,
electronics manufacturing, metals, and power distribution, along with
instrumentation solutions for a global player.

® Long-term growth drivers intact, near-term headwinds key challenge: ABB is
strategically positioning itself to capitalize on high-growth sectors like data centers,
renewables, and electronics, supported by a resilient operational model that spans
23 market segments. However, risks include softer demand growth, global trade
barriers, geopolitical tensions, and commodity price volatility.

Standalone Financial Summary (INR mn)

Particulars ng C\?z?; \:f/:; Cé% Q(‘Zg CY24| CY25E CY26E  CY27E
Revenue 33,107 29,122 137 32,149 3.0 1,21,883] 1,30,841 1,43,522 1,65,298
EBITDA 5004 5402 (74) 5101  (19) 23052| 21,175 23104 27,118
APAT 4089 4405  (7.2) 4240  (3.6) 18746| 17304 19,378 22,341
Diluted EPS (INR) 19 21 (7.2) 20 (36) 88| 817 914 1054
P/E (x) 63| 685 611 530
EV / EBITDA (x) 49| 537 486 408
RoE (%) 29 220 204 196

Source: Company, HSIE Research

Change in Estimates (INR mn)

ADD

CMP(as on 07 Nov 2025) INR 5,017
Target Price INR 5,505
NIFTY 25,492
IéIE{ZNGES OLD NEW
Rating ADD ADD
Price Target INR 5,826 INR 5,505
CY25E CY26E CY27E
EPS change %
0.1 0.5 22
KEY STOCK DATA
Bloomberg code ABB IN
No. of Shares (mn) 212
MCap (INR bn) / ($ mn) 1,063/11,989
6m avg traded value (INR mn) 1,610
52 Week high / low INR 7,960/4,590

STOCK PERFORMANCE (%)
3M 6M 12M
Absolute (%) (2.0) (7.1) (283)

Relative (%) (52) (10.1) (33.0)

CY25E CY26E CY27E
Particulars New Old C(I;/f) New Old C(I;/f) New Oold C(I;/f)
Revenue 1,30,841 1,29,807 0.8| 1,43,522 1,43,816 (0.2)| 1,65,298 1,65,560 0.2)
EBITDA 21,175 21,322 (0.7) 23,104 23,659 (2.3) 27,118 27,095 0.1
EBITDA (%) 162 164  (242) 16.1 165  (353) 164 164 40
APAT 17,304 17,281 0.1 19,378 19,282 05| 22,341 21,869 2.2

Source: Company, HSIE Research

SHAREHOLDING PATTERN (%)

Jun-25  Sept-25

Promoters 75.00 75.00
FIs & Local MFs 7.66 8.31
FPIs 9.28 8.29
Public & Others 8.08 8.39
Pledged Shares - -
Source : BSE

Pledged shares as % of total shares
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aditya.sahu@hdfcsec.com
+91-22-6171-7338
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FSN E-commerce Ventures (Nykaa)

Healthy customer addition continues; fashion losses ebb

Nykaa’s Q2 topline grew 25.1% YoY to INR23.5bn (in-line), driven by healthy
customer acquisition in BPC and fashion (27.7/23.3% respectively). BPC/fashion
revenue grew 25.2/21% to INR21.3/2.01bn (in-line) respectively. We suspect ad
income (as % of NSV) continues to fall as (1) skew of House of Nykaa (BPC) in total
NSV continues to rise (no ad income earned on these transactions). EBITDAM
expanded 125bps YoY to 6.8% (HSIE: 7.1%). BPC EBITDAM (as % of NSV)
expanded by ~40 YoY to 9%, while fashion losses continue to ebb (at -3.5% vs -9%
in Q2FY25), led by improved operating leverage and marketing efficiency. We have
toned down our FY27/28 EBITDA estimates by 5/4% resp to account for a more
gradual profitability build-up and downgraded Nykaa to SELL (given heady
valuations; >80x Sep-27 EV/EBITDA), with a DCF-based TP of INR 200/sh, implying
67x Sep-27 EV/EBITDA.
®  Q2FY26 highlights: Revenue grew 25.1% YoY to INR23.5bn. BPC AUTC/orders
grew 27.7/21.7% YoY in Q2 to 17.5/15.7mn respectively. Fashion AUTC/orders
grew 23.3/33.3% YoY to 3.7/2.4mn respectively. BPC/Fashion revenue grew
25.2/21% to INR21.3/2.01bn (in-line) respectively, with the fashion segment
benefitting from the early onset of festive season. Nykaa’s owned brands” GMV
surged 74% YoY in BPC to INR 6.27bn, while that in fashion declined 12% to INR
0.95bn as the company focused on key brands and own channel sales. Marketing
and S&D spending rose by 33% YoY to INR3.68bn to support customer acquisition
step-up. Despite that, EBITDAM expanded 125bps YoY to 6.8% (HSIE: 7.1%).
Note: BPC EBITDAM (as % of NSV) expanded by ~40bps YoY to 9%, while fashion
EBITDAM expanded by 550bps YoY to -3.5%. Fulfillment cost (as % of NSV) in
fashion increased to 11.2% from 9.1% in Q2FY25 due to focus on faster delivery
but remained flat YoY at 9.5% in beauty despite investment in Nykaa Now.
EBITDA/APAT grew 53.3/162.3% YoY to INR1.59bn/340mn (HSIE:
1.67bn/482mn).
®  Outlook: Nykaa’s BPC franchise remains strong, while fashion and eB2B losses
continue to ebb. However, the ask from growth/ROCE (esp in BPC) remains high
given heady valuations (trading at >80x Sep-27 EV/EBITDA). Hence, we
downgrade Nykaa to SELL (earlier Reduce) with a DCE-based TP of INR 200/sh,
implying 67x Sep-27 EV/EBITDA. Note: FY27/28 EBITDA estimates cut by 5/4%

SELL

CMP(as on 07 Nov 2025) INR 246

Target Price INR 200
NIFTY 25,492
KEY

CHANGES OLD NEW
Rating REDUCE SELL

Price Target INR 200 INR 200

FY27E FY28E
EBITDA%
-5.2 -3.6
KEY STOCK DATA
Bloomberg code NYKAA IN
No. of Shares (mn) 2,862
MCap (INR bn) / ($ mn) 704/7,935

6m avg traded value (INR mn) 2,066

52 Week high / low INR 268/155

STOCK PERFORMANCE (%)
3M 6M 12M
Absolute (%) 171 257 284

Relative (%) 139 226 237

respectively.

Quarterly financial summary

(Rs mn) 2QFY26 2QFY25 YoY (%) 1QFY26 QoQ (%) FY24 FY25) FY26E FY27E FY28E
Net Revenue 23460 18747 251 21,549 8.9 63,856 79,498| 99,398 1,22,994 1,48,849
EBITDA 1590 1,037 533 1407 130 3462 4739| 7,292 10,665 14,274
Pre-IND-AS EBITDA 1658 2,517| 4,514 7227 10,128
APAT 330 130 1543 245 348 397 721 2384 4185 6406
EPS (Rs) 0.1 00 1540 01 347 01 03 08 15 22
P/E (x) 17675 976.0| 2950 1681 109.8
EV/EBITDA (x) 4263 2824| 1572 979 694
Core RoCE(%) 24 40| 103 163 210

Source: Company, HSIE Research, Consolidated Financials
Change in estimates

FY26E FY27E FY28E
(Rs mn) Change Change Change
New Old %) New Old %) New oud %)
Revenue 99,398 1,00,107 (0.7)(1,22,994 1,23,879 (0.7)| 1,48,849 1,49,925 0.7)
Gross Profit 44,060 44,360 (0.7)| 54,231 54,607 (0.7)| 65264 65,724 (0.7)

Gross Profit Margin
(%)

Reported EBITDA 7,292 7,635 (4.5)| 10,665 11,088 (3.8)| 14,274 14,681 2.8)
Reported EBITDA
margin (%)
Pre-IND ASEBITDA* | 4,514 4,837 (6.7)| 7,227 7,625 (56.2)| 10,128 10,505 (3.6)
EBITDA margin (%)* 4.5 4.8 (29 bps) 5.9 6.2 (28 bps) 6.8 7.0 (20 bps)

443 443 1bps 441 441 1bps 43.8 43.8 1bps

7.3 7.6 (29 bps) 87 9.0 (28 bps) 9.6 9.8 (20 bps)

Source: Company, HSIE Research, Note: EBITDAM are on Pre-IND-AS 116 basis

SHAREHOLDING PATTERN (%)

Jun-25 Sep-25

Promoters 52.14 52.12
FIs & Local MFs 23.65 24.98
FPIs 11.64 12.54
Public & Others 12.57 10.36
Pledged Shares - -
Source : BSE

Pledged shares as % of total shares

Jay Gandhi
jay.gandhi@hdfcsec.com
+91-22-6171-7320

Vedant Mulik
vedant.mulik@hdfcsec.com
+91-22-6171-7348
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NCC

Weak execution; extended monsoon

NCC reported a weak performance in Q2FY26, with revenue/EBITDA/APAT
beat/(miss) by -14.0/-29.2/-43% on the back of an extended monsoon and client
payment issues in JJM projects, which impacted execution. Currently, the sites
are being mobilized with execution pick-up expected in H2FY26. With order
inflow of INR 62.2bn in H1FY26, the consolidated OB as of Sept’25 stands at
INR 719.5bn (~3.5x FY25 revenue), while standalone OB stands at INR 643.2bn.
NCC has withdrawn its FY26 revenue guidance, citing adverse monsoon impact
and delays in customer payments, with a revised outlook expected by Mar’26.
NCC has also guided its order inflows of INR 220-225bn for FY26 and the
prospects pipeline of INR 2.5trn that can further top up the OB. Gross
standalone debt increased to INR 21.1bn in Q2FY26 (Q1FY26: INR 18.5bn), due
to slowdown in payments from clients, including projects under JJM. We
believe that execution slowdown is largely reflective of delays in clients notice
to proceed as projects are in final stages of approvals. A few projects are
impacted by client payment delays and NCC has slowed down their execution.
Growth should pick up as entire OB moves into execution from Q2FY26. We
have cut estimates to factor in weaker project starts; maintain BUY with reduced
TP of INR 265/sh (16x Sep-27E EPS).
®  (Q2FY26 financial highlights: Revenue: INR 37.3bn (-16.2/-14.9% YoY/QoQ, a
14.0% miss). EBITDA: INR 2.8bn (-30.2/-29.7% YoY/QoQ, a miss by 29.2%).
EBITDA margin: 7.4% (-158/-157bps YoY/QoQ), vs. our estimate of 9.0%.
APAT: INR 1.0bn (-37.1/-49.9% YoY/QoQ), a 43% miss).
® Robust order backlog; supported by strong order inflow: With an order
inflow of INR 62.2bn in H1FY26, OB stands at INR 719.5bn (~3.5x FY25
revenue). Business-wise, the OB is  well-diversified into
building/transportation/ electrical (T&D)/irrigation/water & rail/mining
segments, each contributing 31/24/21/11/7/6%. NCC has provided its order
inflow guidance for FY26 at INR 220-250bn. Capex outlay has been raised to
INR 10.5bn (from INR 7.5bn earlier), largely to support capacity expansion
and fulfilment of a sizable new order in the mining division.
= Elevated debt due to delay in receivables amid weak execution due to
extended monsoon: Gross standalone debt increased to INR 21.1bn in
Q2FY26 (Q1FY26: INR 18.5bn), due to slowdown in payments from clients
including projects under JJM. JJM receivables as of Sept’25 stood at INR 17bn
(Jun’25: INR 17bn), and pending order book is INR 70bn (UP — INR 38.4bn).
Financial Summary (INR mn)

Particulars 2QFY26 2QFY25 YoY (%) 1QFY26 QoQ (%) FY25| FY26E FY27E  FY28E
Revenue 37,264 44450  (162) 43782 (14.9) 1,92,053| 1,90,983 2,13,901 2,45,986
EBITDA 2775 4012  (30.8) 3,949 (297) 17456| 16749 19529 22,705
APAT 1,010 1606  (37.1) 1,901 469) 7611| 7,841 928 11478
EPS (INR) 17 26 (371) 312 (469) 121 125 14.8 18.3
P/E (x) 17.7 155 13.1 10.6
EV/EBIDTA (x) 7.8 6.9 5.8 48
RoE (%) 10.7 10.1 11.0 12.2

BUY

CMP (as on 07 Nov 2025) INR 195
Target Price INR 265
NIFTY 25,492
IC<I]§ITANGES OLD NEW
Rating BUY BUY
Price Target INR 305 INR 265
EPS Change FY26E FY27E
% -18.6 224
KEY STOCK DATA

Bloomberg code NJCCIN
No. of Shares (mn) 628
MCap (INR bn) / ($ mn) 123/1,383
6m avg traded value (INR mn) 737
52 Week high / low INR 327/170

STOCK PERFORMANCE (%)
3M 6M 12M
Absolute (%) (12.2) (8.8) (382)

Relative (%) (154) (11.9) (42.9)

Source: Company, HSIE Research

Change in Estimates (INR mn)

FY26E FY27E
Particulars
New (0): Chg. (%) New Old Chg. (%)
Net Revenues 1,90,983 2,17,404 (12.2) 2,13,901 2,51,102 (14.8)
EBITDA 16,749 20,110 (16.7) 19,529 23,604 (17.3)
Margins (%) 8.8 9.3 (48.0) 9.1 94 (27.0)
APAT 7,841 9,632 (18.6) 9,286 11,963 (22.4)

SHAREHOLDING PATTERN (%)

Jun-25 Sept-25
Promoters 22.10 22.11
FIs & Local MFs 17.50 16.65
FPIs 12.70 12.87
Public & Others 47.69 48.37
Pledged Shares 2.87 2.87

Source : BSE

Pledged shares as % of total shares
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Aditya Sahu
aditya.sahu@hdfcsec.com
+91-22-6171-7338

Jay Shah
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+91-22-6171-7358
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JK Lakshmi Cement

Strong volume offtake

We retain BUY on JK Lakshmi (JKLC), with a revised TP of INR 1,055/share (10x
Sep’27E consolidated EBITDA). We expect the company to continue to deliver
a robust 10% volume CAGR over FY25-28E as capacity ramps up and margin
expands to INR 1,011/MT by FY28E (from INR 713/MT in FY25). Management
is confident that its planned expansion of 4.6mnMT for the east and central
regions will be fully operational by Mar'28E, which may accelerate the capex
outgo H2FY26 onwards. We believe its gearing will remain comfortable, given
strong internal accruals. JKLC’s volume growth jumped in Q1 to 15% YoY,
which along with strong pricing, doubled the margin YoY to INR 733/MT.

=  Q2FY26 performance: JKLC's volume rose 15% YoY on a low base (down 15%
QoQ). Cement NSR (ex-non cement revenue) rose 1% QoQ), led by increased
premiumization (26% vs 23% QoQ) and change in regional sales mix. Trade
sales share fell to 53% vs 56% QoQ. Non-cement revenue rose 6/21%
QoQ/YoY, which contributed to blended NSR rising by 3% QoQ.
Blended/cement opex rose 8/7% QoQ due to overall cost increase. JKLC
undertook maintenance shutdowns across all its kilns in the quarter. Fuel cost
went up to INR 1.54/mnCal vs INR 1.5/1.60 QoQ/YoY on higher pet coke
price. The share of green power fell to 46% vs 49/47% QoQ/YoY. Thus, unit
EBITDA contracted by INR 203/MT QoQ to INR 733/MT. It rose INR 372/MT
YoY on higher realization and stable opex.

® Con call KTAs and outlook: JKLC remained confident that it will outpace the
industry growth rate of 6-8% for FY26E. It guided an opex reduction of ~INR
100-120/MT during FY26-27 through increase in green power, AFR, and
reduction in lead distance. While its capex spend was INR 2.2bn in H1FY26,
it expects it to accelerate from here and has guided for INR 10-12bn in capex
for FY26E and INR 13-15bn p.a. for FY27/28E. It commissioned 1.3mn MT
SGU in Surat and debottlenecked 0.2mn MT capacity at Sirohi. The upcoming
3.3/4.6mn MT clinker/cement capacities are expected to become operational
between Mar’27 and Mar’28. The northeast expansion is stuck currently due
to legal issues. We trim EBITDA estimates for FY26/27/28E by 7/3/2% as we
increase the opex estimates for the same period.

Quarterly/annual financial summary (consolidated)

EENII\{/[;) ng FY%; ];;,l)/ FY%; Q(?%Q) FY24 FY25| FY26E FY27E FY28E
Sales (mn MT) 284 248 148 333 (145 1199 1213| 1322 1428 1599
NSR (INR/MT) 5388 4983 81 5234 29 5662 5106] 5361 5468 5523
EBITDA(INR/MT) 733 360 1033 93 (21.7) 878  713| 877 990 1,011
Net Sales 1532 1234 241 1741 (120) 6788 6193 7087 7808 8832
EBITDA 208 089 1333 311 (33.1) 1052 865 1160 1414 1617
APAT 081 -031 150 (46.1) 482 305 544 58 671
AEPS (INR) 65 26 128 (489) 409 259| 438 468 540
EV/EBITDA (x) 103 126| 104 89 80
EV/MT (INR bn) 658 660 673 618 573
P/E (x) 196 309| 193 180 156
RoE (%) 157 89| 144 136 140

BUY

CMP (as on 07 Nov 2025) INR 845

Target Price INR 1,055
NIFTY 25,492
KEY

CHANGES OLD NEW
Rating BUY BUY

Price Target INR 1,100 INR 1,055

EBITDA FY26E FY27E
revision % 6.7) (3.0)
KEY STOCK DATA

Bloomberg code JKLCIN
No. of Shares (mn) 124
MCap (INR bn) / ($ mn) 105/1,183
6m avg traded value (INR mn) 200
52 Week high / low INR 1,021/661

STOCK PERFORMANCE (%)
3M 6M 12M
Absolute (%) (8.0) 8.2 8.9

Relative (%) (112) 52 43

Source: Company, HSIE Research

SHAREHOLDING PATTERN (%)

Jun-25 Sep-25

Promoters 46.34 45.12
FIs & Local MFs 25.12 22.83
FPIs 12.81 12.55
Public & Others 15.73 19.50
Pledged Shares - -
Source : BSE

Pledged shares as % of total shares
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Rating Criteria

BUY: >+15% return potential

ADD: +5% to +15% return potential

REDUCE: -10% to +5% return potential

SELL: > 10% Downside return potential

Disclosure:
Analyst Company Covered Qualification Any holding in the stock
Hitesh Thakurani Bajaj Auto MBA NO
Shubhangi Kejriwal Bajaj Auto MSc NO
Jay Gandhi Trent, FSN E-commerce Ventures (Nykaa) MBA NO
Vedant Mulik Trent, FSN E-commerce Ventures (Nykaa) CA NO
Deepak Shinde Cholamandalam Investment and Finance Company PGDM YES
Krishnan ASV Cholamandalam Investment and Finance Company PGDM NO
Ayush Pandit Cholamandalam Investment and Finance Company CA NO
Parikshit Kandpal ABB India, NCC CFA NO
Aditya Sahu ABB India, NCC MBA NO
Jay Shah ABB India, NCC CA NO
Rajesh Ravi JK Lakshmi Cement MBA NO
Keshav Lahoti JK Lakshmi Cement CA, CFA NO
Riddhi Shah JK Lakshmi Cement MBA NO
Mahesh Nagda JK Lakshmi Cement CA NO
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Authors and the names subscribed to this report, hereby certify that all of the views expressed in this research report
accurately reflect our views about the subject issuer(s) or securities. SEBI conducted the inspection and based on their
observations have issued advise/warning. The said observations have been complied with. We also certify that no part of
our compensation was, is, or will be directly or indirectly related to the specific recommendation(s) or view(s) in this
report.

Research Analyst or his/her relative or HDFC Securities Ltd. does not have any financial interest in the subject company.
Also Research Analyst or his relative or HDFC Securities Ltd. or its Associate may have beneficial ownership of 1% or
more in the subject company at the end of the month immediately preceding the date of publication of the Research
Report. Further Research Analyst or his relative or HDFC Securities Ltd. or its associate does have/does not have any
material conflict of interest.

HDEFC Securities Limited (HSL) is a SEBI Registered Research Analyst having registration no. INH000002475.
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not be used as a singular basis of any investment decision. The views herein are of a general nature and do not consider
the risk appetite or the particular circumstances of an individual investor; readers are requested to take professional
advice before investing. This report may have been refined using Al tools to enhance clarity and readability.

Nothing in this document should be construed as investment advice. Each recipient of this document should make such
investigations as they deem necessary to arrive at an independent evaluation of an investment in securities of the
companies referred to in this document (including merits and risks) and should consult their own advisors to determine
merits and risks of such investment. The information and opinions contained herein have been compiled or arrived at,
based upon information obtained in good faith from sources believed to be reliable. Such information has not been
independently verified and no guaranty, representation of warranty, express or implied, is made as to its accuracy,
completeness or correctness. All such information and opinions are subject to change without notice. Descriptions of any
company or companies or their securities mentioned herein are not intended to be complete. HSL is not obliged to update
this report for such changes. HSL has the right to make changes and modifications at any time.

This report is not directed to, or intended for display, downloading, printing, reproducing or for distribution to or use
by, any person or entity who is a citizen or resident or located in any locality, state, country or other jurisdiction where
such distribution, publication, reproduction, availability or use would be contrary to law or regulation or what would
subject HSL or its affiliates to any registration or licensing requirement within such jurisdiction.

If this report is inadvertently sent or has reached any person in such country, especially, United States of America, the
same should be ignored and brought to the attention of the sender. This document may not be reproduced, distributed
or published in whole or in part, directly or indirectly, for any purposes or in any manner.

Foreign currencies denominated securities, wherever mentioned, are subject to exchange rate fluctuations, which could
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as ADRs, the values of which are influenced by foreign currencies effectively assume currency risk. It should not be
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other financial instruments. This report should not be construed as an invitation or solicitation to do business with HSL.
HSL may from time to time solicit from, or perform broking, or other services for, any company mentioned in this mail
and/or its attachments.

HSL and its affiliated company(ies), their directors and employees may; (a) from time to time, have a long or short position
in, and buy or sell the securities of the company(ies) mentioned herein or (b) be engaged in any other transaction involving
such securities and earn brokerage or other compensation or act as a market maker in the financial instruments of the
company(ies) discussed herein or act as an advisor or lender/borrower to such company(ies) or may have any other
potential conflict of interests with respect to any recommendation and other related information and opinions.

HSL, its directors, analysts or employees do not take any responsibility, financial or otherwise, of the losses or the
damages sustained due to the investments made or any action taken on basis of this report, including but not restricted
to, fluctuation in the prices of shares and bonds, changes in the currency rates, diminution in the NAVs, reduction in the
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